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We investigate whether the effect on users' judgment of the dis-/aggregation of line items on the face of financial statements is subject to users' anchoring heuristics in an experimental setting. A firm's financial performance, investment attractiveness, and tax position are judged in the absence or presence of disaggregated tax information in the statement of other comprehensive income (OCI). We do not find that such disaggregation affects users' judgment, as long as the disaggregated amounts do not challenge the users' anchor; however, when they do, judgments differ significantly. The results are consistent with anchoring effect theory: because financial statement complexity exceeds users' limited cognitive processing capacity, users adjust their prior beliefs when the information received deviates strongly from anchor values. Our study contributes to the literature on impression management and on the effects of disclosure choices by exploring users' susceptibility to the disaggregation of specific items in the face of financial statements. Our results are important for financial statement preparers, because they could consider the anchoring effect when choosing whether to disclose disaggregated line item information.

Introduction

In this study, we test whether the effect of management's financial statement disclosure choices on users' judgment is subject to cognitive bias; namely, the anchoring effect. Prior research shows that the aggregation or disaggregation of line items on the face of financial statements affects financial statement users' perception of the firm, as reflected in valuation, prices, or judgment (e.g., [START_REF] Bloomfield | Does coordinated presentation help credit analysts identify firm characteristics?[END_REF][START_REF] Elliott | Disaggregating management forecasts to reduce investors' susceptibility to earnings fixation[END_REF][START_REF] Holzman | Is all disaggregation good for investors? Evidence from earnings announcements[END_REF]. We add to this stream of literature and argue that such an effect depends on whether the line item information confirms or challenges a prior set of expectations; that is, the anchor. In an experimental setting, we test financial statement users' (accounting students and accounting practitioners) judgment on a firm's economic state. We choose tax disclosure as relevant information, which might or might not be disclosed in a separate line item, and manipulate it in three ways, producing aggregated line items that disclose no tax information (no use of anchor), disaggregated line items that disclose normal pre-tax and tax amounts (confirming the anchor), and abnormally high pre-tax and tax amounts (challenging the anchor).

Our study is motivated by the tension between more disaggregated disclosure to the benefit of rational financial statement users and less but material disclosure for bounded rational users to more easily identify relevant items, as mandated by the materiality principle. The International Accounting Standards Board (IASB) emphasizes the importance of the materiality principle (IASB, 2013a(IASB, , 2013b(IASB, , 2013c(IASB, , 2015)). The Materiality Practice Statement (IASB, 2017a) provides guidance on selecting information to disclose in financial statements, and the Definition of Materiality (IASB, 2018) was amended to clarify such guidance.1 Three phenomena connect to the concept of materiality: the need for extensive disclosure, bounded rationality, and possible impression management.

First, disclosure requirements have increased considerably in recent years. Assuming fully rational market participants, extensive disclosure should reduce information asymmetry, lower transaction costs, decrease the cost of capital, and enhance firm market value [START_REF] Armstrong | Market reaction to the adoption of IFRS in Europe[END_REF]. Second, concerns of an information overload exist, claiming that too much disclosure could obscure true transparency (ESSEC Knowledge, 2013;IASB, 2013bIASB, , 2018;;IASB & IFRS Foundation, 2017;[START_REF] Kpmg | Disclosure overload and complexity: Hidden in plain sight[END_REF]PwC, 2011;[START_REF] Raedy | Is there information content in the tax footnote?[END_REF]. Such concerns relate to the fact that users' cognition is boundedly rational [START_REF] Simon | A behavioral model of rational choice[END_REF][START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF]. So, given a large quantity of information in which the difference between material and immaterial items of information is blurred, information processing-by financial statement users, in our case-is subject to heuristics [START_REF] Simon | A behavioral model of rational choice[END_REF][START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF]. Third, firms can take advantage of financial statement users' limited information processing abilities and decide opportunistically on whether to voluntarily disclose information. Impression management describes the selection of information to release and its presentation in a way that distorts readers' perceptions of corporate achievements [START_REF] García Osma | Corporate governance and impression management in annual results press releases[END_REF]. This includes opportunistic decisions on the disclosure of separate line items on the face of financial statements [START_REF] Bonner | Mental accounting and disaggregation based on the sign and relative magnitude of income statement items[END_REF][START_REF] Riedl | Signaling firm performance through financial statement presentation: An analysis using special items[END_REF].

We argue that the dis-/aggregation of line items per se, on the face of financial statements, does not necessarily affect users' perceptions. Instead, users' perceptions might be only affected when additional information-that is, additional disaggregated line items-is in conflict with prior expectations, the anchor. To test the effect of disaggregated line item disclosure, we use an experimental setting that allows us, ceteris paribus, to manipulate tax information and pre-tax line items, and identify a causal relation between the disaggregation of such information and users' judgment.

We use the disclosure of tax information in other comprehensive income (OCI), as a case for dis-/aggregation on the face of financial statements. According to the International Accounting Standards (IAS), an entity is required to disclose OCI after tax, and to disclose separately the amount of income tax relating to each OCI line item, either on the face of the OCI statement or in the notes (IAS 12.81(ab), IAS 1.90). The presentation format for OCI items allows for several options. Two are important for our setting (IAS 1.90,91; IAS 1 Implementation Guidance): (a) before-tax amounts, tax, and after-tax amounts, on an item-by-item basis, on the face of OCI, and (b) after-tax amounts per line item on the face of OCI, and disclosure of before-tax amounts and of tax, on an item-by-item basis, in the notes. 2Since managers can opt for the presentation of disaggregated tax information on the face of financial statements, the tax on OCI line items is particularly well suited for our research question. It reflects the need for more disclosure, on the one hand, and the need for material information only, on the other hand. Various financial statement stakeholders note information overload, which can exacerbate the usage of heuristics (e.g., anchoring) in making judgments [START_REF] Hirst | Comprehensive income reporting and analysts' valuation judgments[END_REF][START_REF] Kahneman | Attention and effort[END_REF][START_REF] Simon | A behavioral model of rational choice[END_REF][START_REF] Simon | Rational choice and the structure of the environment[END_REF][START_REF] Tversky | Availability: A heuristic for judging frequency and probability[END_REF][START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF] and can also create managerial opportunities to engage in impression management. On the one hand, the recent public and political debate shows a particular concern for the tax position of multinationals. Calls for even greater tax disclosure, such as public country-by-country reporting (European Commission, 2016;Organisation for Economic Cooperation and Development (OECD), 2015), indicate that information on taxes is considered highly relevant. The IASB believes that disclosing taxes on OCI line items would improve the clarity and transparency of the OCI statement: "Users of financial statements often requested further information on tax amounts relating to components of other comprehensive income, because tax rates often differed from those applied to profit or loss" (IAS 1, para. BC 68). On the other hand, concerns were raised that tax allocation on OCI line items "may involve the application of subjectively determined tax rate" (IAS 1, para. BC 67), which would exacerbrate interpretation for users.

In our experimental setting, we present the participants (172 accounting students and practitioners) of the different treatment groups with anonymized financial statements of a listed multinational corporation (MNC). We assume that participants use the nominal corporate tax rate in the jurisdiction where the experiment took place as an anchor, in our case 25%. An effective tax burden around that anchor can be considered normal. We apply three treatments in the OCI statement: Case A, net of tax, where tax information is not available and all the figures are aggregated on a net-of-tax-basis; Case B, tax detail, where disaggregated tax information is disclosed in a separate line item and the amounts of the pre-tax line item followed by the respective tax line item are normal, in that they are based on an MNC's real statement and display an effective tax rate of around 30%; and Case C, tax detail ×3, as in B, where disaggregated information is disclosed, but the amounts for the pre-tax line items and the tax per line item are abnormally high, in that the tax is tripled. The net-of-tax OCI line items and the OCI total remain unchanged in all three cases. In each treatment group, the participants judge the financial performance, investment attractiveness, and tax position of the firm, based on the financial statement information they receive. We expect no anchor to be challenged in Case A, the anchor to be implicitly confirmed in Case B, and the economic state of the firm to be judged similarly to that in Case A. In Case C, the anchor is challenged and judgment could differ.

Consistent with expectations, our results show no significant difference in judgment between the two treatments in a normal setting (Case A, net of tax, versus Case B, tax detail). However, we do observe a significant difference in judgment for Case C (Case A, net of tax, versus Case C, tax detail ×3).

Our results confirm that the availability of disaggregated line items on the face of financial statements significantly impacts users' judgment in the case in which the tax information disclosed significantly deviates from users' range of plausible values derived from their initial anchor value. Our findings suggest that the disaggregation of tax information and pre-tax information has the capacity to influence users' judgment only when such disclosure provides information that challenges the anchor. Further, our findings indicate that in case of missing tax information, the individuals fill this lack of information by, maybe wrongly, assuming that the implied tax rate corresponds to the anchor.

This study contributes to prior academic research in several different ways. First, it follows the call for additional research on the propensity of users to be influenced by the content of financial reports [START_REF] Merkl-Davies | Discretionary disclosure strategies in corporate narratives: Incremental information or impression management[END_REF], 2011) and, particularly, on the effects of impression management on financial statement users (García Osma & Guillamón-Saorín, 2011, p. 202). Second, it adds to the literature on the effects of disclosure choices; more specifically, on dis-/aggregation. So far, few studies have directly scrutinized the impact of vertical disaggregation3 on users' judgments (e.g., Libby & Emett, 2014, p. 419). Those studies generally confirm an effect [START_REF] Bloomfield | Does coordinated presentation help credit analysts identify firm characteristics?[END_REF][START_REF] Elliott | Disaggregating management forecasts to reduce investors' susceptibility to earnings fixation[END_REF][START_REF] Holzman | Is all disaggregation good for investors? Evidence from earnings announcements[END_REF][START_REF] Maines | Effects of comprehensive-income characteristics on nonprofessional investors' judgments: The role of financial-statement presentation format[END_REF][START_REF] Ragland | The effects of the method used to present a complex item on the face of a financial statement on nonprofessional investors' judgments[END_REF][START_REF] Riedl | Signaling firm performance through financial statement presentation: An analysis using special items[END_REF]. We provide new insights to this stream of literature as we connect vertical disaggregation to the anchoring cognitive bias and find a more specific result: judgment is affected only if the anchor is challenged.

Finally, we add to the literature on the relevance of tax disclosure. Prior research is inconclusive as to whether tax information in financial statements is relevant to users. Some studies confirm relevance [START_REF] Amir | Analysts' interpretation and investors' valuation of tax carryforwards[END_REF][START_REF] Ayers | Deferred tax accounting under SFAS no. 109: An empirical investigation of its incremental value-relevance relative to APB no. 11[END_REF][START_REF] Barth | The relevance of the value relevance literature for financial accounting standard setting: Another view[END_REF][START_REF] Chang | Market's perception of deferred tax accruals[END_REF][START_REF] Givoly | The valuation of the deferred tax liability: Evidence from the stock market[END_REF][START_REF] Hanna | Banks' deferred tax assets during the financial crisis[END_REF][START_REF] Lev | Taxable income, future earnings, and equity values[END_REF][START_REF] Mcanally | Assessing the financial reporting consequences of conversion to IFRS: The case of equity-based compensation[END_REF], whereas others reject it [START_REF] Chattopadhyay | Deferred taxes and bond ratings: A Canadian case[END_REF][START_REF] Chludek | Perceived versus actual cash flow implications of deferred taxes : An analysis of value relevance and reversal under IFRS[END_REF][START_REF] Huss | An investigation of alternative treatments of deferred taxes in bond raters' judgments[END_REF][START_REF] Laux | The association between deferred tax assets and liabilities and future tax payments[END_REF][START_REF] Raedy | Is there information content in the tax footnote?[END_REF]. We reconcile both views and show that tax disclosure affects users' perceptions, as long as it conveys unexpected information that challenges the anchor.

Our results support the IASB's recent focus on the materiality principle, which makes allowances for users' decision heuristics. 4 Our research also fits into the Primary Financial Statements project (IASB, 2014)-also part of the Better Communication in Financial Reporting project (IASB, 2015)-which, among other things, explores better ways of communicating OCI and improving disaggregation 5 in financial statements. Consequently, we believe that preparers should consider possible anchors when making their materiality judgment. This paper proceeds as follows. Section 2 reviews the literature, outlines the theory, and presents the hypotheses. Section 3 describes the research design. Sections 4 and 5 analyze and discuss the results, respectively. Section 6 concludes the paper.

Literature, theory, and hypotheses

The anchoring and adjusting heuristic

In a complex setting, human rationality is limited and tends to rely more on the usage of heuristics (Kahneman, Slovic, Slovic, & Tversky, 1982;[START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF]. According to the anchoring and adjusting decision heuristic [START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF], when dealing with unfamiliar and complex tasks, individuals first look for initial values (anchor) to solve the problem.

The anchor value serves as a reference for individuals to adjust the boundary of the range of plausible answers for the question at hand [START_REF] Einhorn | Decision making under ambiguity[END_REF]Kahneman et al., 1982;[START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF][START_REF] Yates | Judgement and decision making[END_REF]. The anchor can be a learned fact, an exogenous signal, a proxy, or anything that appears reasonable and acceptable under the given circumstances [START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF][START_REF] Van Exel | With a little help from an anchor: Discussion and evidence of anchoring effects in contingent valuation[END_REF]. As such, anchors prompt individuals to search for and extract information that will confirm the hypothesis that the anchor is the correct answer to the question. However, when individuals do not find confirmatory information to support the anchor, they search for a rationale and, when necessary, modify the initial anchor [START_REF] Epley | When effortful thinking influences judgmental anchoring: Differential effects of forewarning and incentives on self-generated and externally provided anchors[END_REF], 2001; the statutory tax rate serves as an anchor, 25% in our case [START_REF] Boylan | Experimental evidence on the role of tax complexity in investment decisions[END_REF][START_REF] Rupert | The impact of floors and phase-outs on taxpayers' decisions and understanding of marginal tax rates[END_REF]. IAS 12 (para. 81) supports this, by setting the parent's statutory tax rate as a normal expectation, that is, the anchor, and requiring corporations to explain any difference to the effective group tax rate.

In a second step, individuals adjust their judgments relative to the question from the anchor, based on additional evidence. However, the adjustment process is usually insufficient relative to fully rational expectations, and the final judgment is biased toward the anchor. The adjustment process leads to a range of values between the anchor and the additional information as the new normal. Therefore, statements that display an effective group tax burden of 30% rather than the statutory 25% can be considered within the range of reasonable values that are close enough to the anchor. A considerably higher tax burden, however, could amend the judgment.

In line with the literature, we expect that an ambiguous task, such as judging the economic state of a firm with which the participants are not familiar, strengthens the anchoring effect [START_REF] Van Exel | With a little help from an anchor: Discussion and evidence of anchoring effects in contingent valuation[END_REF].

Impression management and the presentation format

Impression management is management's attempt to deliberately distort users' perceptions through not only the selection of information, but also its presentation [START_REF] Anandarajan | Disclosure versus recognition in stockoption reporting: are sophisticated users' perceptions and judgments influenced by the reporting format?[END_REF][START_REF] García Osma | Corporate governance and impression management in annual results press releases[END_REF][START_REF] Merkl-Davies | Discretionary disclosure strategies in corporate narratives: Incremental information or impression management[END_REF], 2011). The latter includes the opportunistic decision on the non-/disclosure of separate line items on the face of financial statements [START_REF] Bonner | Mental accounting and disaggregation based on the sign and relative magnitude of income statement items[END_REF][START_REF] Riedl | Signaling firm performance through financial statement presentation: An analysis using special items[END_REF].

Research shows that the presentation format, including dis-/aggregation, affects users' information processing and consequently their judgment, depending on the weight they place on a specific presentation format [START_REF] Hirst | Comprehensive income reporting and analysts' valuation judgments[END_REF][START_REF] Maines | Effects of comprehensive-income characteristics on nonprofessional investors' judgments: The role of financial-statement presentation format[END_REF][START_REF] Stolowy | Accounts manipulation: A literature review and proposed conceptual framework[END_REF]). [START_REF] Dye | Reliability-relevance trade-offs and the efficiency of aggregation[END_REF] demonstrate that a reliability-relevance tradeoff can arise because the information usefulness of disaggregation can come at the cost of motivating managers' opportunistic manipulation. Studies also provide evidence that management uses the disaggregation of income statement items not only for informational purposes, but also for opportunistic motives [START_REF] Bonner | Mental accounting and disaggregation based on the sign and relative magnitude of income statement items[END_REF][START_REF] Riedl | Signaling firm performance through financial statement presentation: An analysis using special items[END_REF]. That is, the disaggregation of information directly affects information content, which in turn can affect users' behavior [START_REF] Libby | Earnings presentation effects on manager reporting choices and investor decisions[END_REF]. Through an experimental design, [START_REF] Bloomfield | Does coordinated presentation help credit analysts identify firm characteristics?[END_REF] find that experienced credit analysts strive to fully extract disaggregated information that is not presented cohesively. [START_REF] Elliott | Disaggregating management forecasts to reduce investors' susceptibility to earnings fixation[END_REF] provide experimental evidence that investors are less likely to fixate on earnings when they initially observe disaggregated management earnings forecasts. [START_REF] Holzman | Is all disaggregation good for investors? Evidence from earnings announcements[END_REF] document that operating earnings disaggregation increases the divergence of opinion among investors, whereas non-operating earnings disaggregation decreases it. [START_REF] Ragland | The effects of the method used to present a complex item on the face of a financial statement on nonprofessional investors' judgments[END_REF] find that by disaggregating a complex item into its underlying elements, nonprofessional investors extract more information and can better understand an item's functions.

To summarize, management uses the presentation format as an instrument for impression management. The dis-/aggregation of line items in financial statements affects users' judgment.

Therefore, we use the case of aggregating or disaggregating OCI line items to test whether anchoring moderates the effect of dis-/aggregation on judgment.

Tax disclosure

We choose tax disclosure as our case for line item disaggregation for two reasons. First, pragmatically, IAS 12 allows management to choose whether or not to add a separate line item in the income statement. Therefore, tax line item disaggregation is relevant in practice. Second, there is strong evidence in the literature that tax disclosure matters. However, using various measures, some studies provide evidence that tax disclosure does not necessarily affect financial statement users' judgment. We offer a behavioral explanation for such ambiguous results.

The literature on the relevance of tax disclosure assumes that generally accounting information, and specifically tax disclosure, is considered to be value relevant to equity investors [START_REF] Barth | The relevance of the value relevance literature for financial accounting standard setting: Another view[END_REF].

For instance, [START_REF] Atwood | Do earnings reported under IFRS tell us more about future earnings and cash flows[END_REF][START_REF] Atwood | Do earnings reported under IFRS tell us more about future earnings and cash flows[END_REF][START_REF] Mcanally | Assessing the financial reporting consequences of conversion to IFRS: The case of equity-based compensation[END_REF][START_REF] Mcanally | Assessing the financial reporting consequences of conversion to IFRS: The case of equity-based compensation[END_REF] find tax information to have future-oriented value relevance, which is highly utilized by equity investors and reflects current earnings power. With a particular concern for deferred taxes, empirical studies find deferred tax accounts to be positively associated with firm value [START_REF] Ayers | Deferred tax accounting under SFAS no. 109: An empirical investigation of its incremental value-relevance relative to APB no. 11[END_REF] and with the value of equity in terms of stock returns [START_REF] Givoly | The valuation of the deferred tax liability: Evidence from the stock market[END_REF]. However, a negative relationship between deferred taxes and common stock value is also documented [START_REF] Amir | Analysts' interpretation and investors' valuation of tax carryforwards[END_REF][START_REF] Chandra | The association between deferred taxes and common stock risk[END_REF][START_REF] Chaney | The effect of deferred taxes on security prices[END_REF][START_REF] Hanlon | The value relevance of deferred tax attributed to asset revaluations[END_REF][START_REF] Hanna | Banks' deferred tax assets during the financial crisis[END_REF]. Although the directions of the correlations differ, past studies support the informativeness of tax information, which is taken into account by investors [START_REF] Chang | Market's perception of deferred tax accruals[END_REF].

On the other hand, another stream of research severely doubts the relevance of tax disclosure.

For instance, [START_REF] Laux | The association between deferred tax assets and liabilities and future tax payments[END_REF] finds that deferred taxes provide additional information on future tax payments, but the importance of this information is doubtful. For bond raters' judgments, [START_REF] Chattopadhyay | Deferred taxes and bond ratings: A Canadian case[END_REF] and [START_REF] Huss | An investigation of alternative treatments of deferred taxes in bond raters' judgments[END_REF] investigate whether the existence of deferred taxes influence corporate bond ratings. Both studies show no difference in the bond ratings resulting from different treatments of deferred taxes. With respect to the detailed book-tax difference, [START_REF] Raedy | Is there information content in the tax footnote?[END_REF] find little evidence that equity market prices differ and conclude that such detailed tax disclosures matter less to the equity market. Such observations indicate that investors do not perceive (deferred) taxes as decision-relevant information and, thus, are less likely to incorporate deferred taxes in their assessments of firm value [START_REF] Chludek | Perceived versus actual cash flow implications of deferred taxes : An analysis of value relevance and reversal under IFRS[END_REF].

In summary, the findings from prior literature indicate that the relevance of tax information and its usefulness are evaluated differently in different settings. Tax disclosure is not necessarily meaningful and relevant to the users. We argue that tax disclosure is relevant to users' judgment, depending on the materiality of the information disclosed, as a result of the anchoring effect.

Hypotheses

Prior studies show that financial statement presentation and particularly the dis-/aggregation of line items can affect users' judgment. Further, prior studies are ambiguous as to the relevance of tax disclosure. Given these results, the relevance of separate line item tax disclosure to users' judgment of the economic state of a firm is unclear. The anchoring and adjusting heuristic theory can help explain prior ambiguous results. Individuals are searching for information that will confirm their expectation that the anchor is correct. We posit that users' anchor in our setting is the domestic corporate income tax (CIT) rate of 25%. We draw on the anchoring effect theory to posit the following hypotheses with regard to the effect of disaggregated tax information disclosure in OCI.

H1: Disaggregated tax information in OCI does not affect financial statement users' judgment of the firm's economic state, if the information implies a normal tax effect. H2: Disaggregated tax information in OCI does not affect financial statement users' judgment of the firm's economic state, if the information implies an abnormally high tax effect.

Our research is not aimed at predicting the direction of the effect. In our research design, we cannot and do not want to assume which of the additional information items (information on higher pretax line items and higher tax vs. information on after-tax line items) prevails or has a stronger effect on users' judgment.

Research design

Structure

We structure the experiment following [START_REF] Anandarajan | Disclosure versus recognition in stockoption reporting: are sophisticated users' perceptions and judgments influenced by the reporting format?[END_REF], who use a similar approach to study whether the presentation of stock option reporting on the face of the statements or in the notes matters. Our participants receive an identical set of financial statements, including a balance sheet, a comprehensive income statement, a cash flow statement, and a statement of changes in equity. The statement of OCI is manipulated: three different groups each receive a different version with regard to the quality of the information on deferred tax. Through a questionnaire that includes a set of seven questions in total, the participants are asked to judge the economic state of the firm.

Participants

A total of 172 individuals from Austria participated in the experiment. The participants, labeled users in this study, were a mix of practitioners and students. All the participants were knowledgeable in financial reporting and analysis. The practitioners were from the field of accounting, auditing, or tax.

Approximately one-third (36%) of all the participants had very strong expertise in financial statements, as they were certified tax advisors6 and/or certified public accountants. Approximately two-thirds (63%) of all the participants were employed by a tax consulting/audit firm at the time of the experiment. The participants also included students in the master's program in tax and accounting at a university in Austria . Since the student participants' previous education included financial reporting and international accounting, they also had considerable knowledge and a good understanding of the field. Almost half of the students (46%) also worked in a tax/accounting practice and sought a professional career in accounting, auditing, or tax.

[Insert Table 1 about here] Given the overlap between practitioners and students (some practitioners also studied; approximately half of the students also worked part-time in practice7 ) and to further support the external validity of the experiment, we formed two categories of users (see Table 2, discussed in Section 3.4): 1) 89 experienced participants, those with over one year of tax/accounting work experience (including students with respective work experience), and 2) 83 inexperienced participants, those with no or up to one year of experience (mostly students).

The participants were recruited during two tax and accounting conferences that were held at an Austrian university. 8 We invited them to stay after the end of the conference and contribute to a research project. Further, student data were collected during a class in international taxation and another in international accounting. 9 We told all 172 participants nothing other than the project was related to financial reporting. Given the recruitment process and the information that we obtained from the questionnaire, we find that all the participants were suited to perform the task of judging the economic state of the firm from financial statements. The participants represent knowledgeable financial statement users.

Test instrument and questionnaire

Our test instrument consists of the financial statements of a model corporation, including the balance sheet, the comprehensive income statement, the statement of changes in equity, and the cash flow statement. We do not include notes, a statement on corporate governance, management reports, and so forth, as they do not relate to the question of the dis-/aggregation of line items.

The financial statements given to the participants are based on the model financial statement of an actual MNC after thorough screening. The criteria for choosing the respective MNC are a listing on an active market (in our case, the German prime market DAX (Index of 30 major German companies trading on the Frankfurt Stock Exchange)), International Financial Reporting Standards (IFRS) reporting (nonindustry specific), and detailed disclosure of deferred taxes on OCI on a per-item basis. Furthermore, we choose a model statement where the amounts of deferred tax per line item are average or above that of the DAX 30 companies, to ensure that the amounts are representative but not negligible. A one-sample t-test was run to compare our test instrument's relative deferred tax figures per OCI line item to those of the 14 DAX 30 companies in 2013. The test instrument's relative deferred taxes are not significantly higher (left-sided t-test, p > 0.05) for any of the line items. 10To eliminate possible bias of participants from identifying the model company, we divided the amounts in the model financial statements by two in order to maintain the internal consistency of the statements, and we modified the reporting year. The statements were distributed in a neutral format to the participants. We provided no company-specific information, except to state that the statements are from a multinational public corporation called the ABC Group.

Treatment: Disaggregated line items

We manipulate tax in the OCI statement in three ways. In Case A, net of tax, the OCI line items are presented net of tax, without any explicit information or mention of tax. In Case B, tax detail, the OCI line items are presented in gross figures (before tax), followed immediately by the line deferred tax and the net amount. Case B reflects a normal setting, since the numbers are derived directly from our model statement. The amount of tax does not differ significantly from other DAX-listed corporations. The tax rate in Case B, which is around 30% for most OCI items, is not far from the statutory tax rate (CIT of 25%) that users have in mind. Our third manipulation, in Case C, tax detail ×3, involves abnormally high amounts of tax by tripling Case B's nominal tax figures, and the pre-tax line items are adapted accordingly. The tax rate in this case, around 60% for most OCI items, is quite far from the anchor value.

In all three manipulations, the figures for the OCI line items after tax and for the total OCI after tax are identical, such that the profit figures are not manipulated.

The manipulation allows us to test our hypotheses. Case A, net of tax, versus Case B, tax detail, shows the effect of the absence versus the presence of disaggregated tax information on judgment (H1) in a normal, realistic setting. In Case A, the anchor cannot be challenged due to lack of information on tax.

In Case B, the effective tax rate does not deviate strongly from the anchor value. Case A, net of tax, versus Case C, tax detail ×3, shows the same effect in an abnormal, unexpected setting, where the effective tax rate deviates strongly from the anchor value (H2). We expect that the participants adapted their judgment on the economic state of the firm only in Case C. Table 2 shows the allocation of participants among the three cases.

[Insert Table 2 about here]

Judgment

For the questionnaire, we mainly refer to the list of questions used in [START_REF] Anandarajan | Disclosure versus recognition in stockoption reporting: are sophisticated users' perceptions and judgments influenced by the reporting format?[END_REF], which we modified moderately to include tax. The questionnaire is composed of three parts: judgment questions, demographic data, and a manipulation check. The judgment questions ask about the participants' perceptions of the firm's overall financial performance (three questions), investment appeal (three questions), and tax position (one question), generally using a nine-point Likert scale, with one indicating the most favorable and positive opinion and nine being the most unfavorable and negative opinion. 11 To determine financial performance, three questions on the firm's financial condition (Q1), its ability to meet its payment obligations in a timely manner (Q3), and its profitability (Q5) were asked.

Investment appeal was tested by asking about the riskiness of investing in shares of the firm (Q2), the firm's future growth perspective (Q4), and the attractiveness of an investment in shares of the firm (Q6).

Finally, the perception of the tax burden of the firm (very low to very high) was tested (Q7).

By requesting demographic data and professional background information, we collected each participant's occupation, field of profession, education level, and experience with prior review of IFRS statements.

Finally, one last question tested the participants' acknowledgement of the (non-)disclosure of tax information in the comprehensive income statement. This manipulation check allows us to determine whether the participants correctly recognized the presence or absence of tax information in the separate line items, that is, whether they even noticed our specific item of interest.

All the questions and financial statements were prepared and presented in the German language, which was the working language of all the participants. Before the experiment was run, the questionnaires and financial statements were cross-checked by two independent German native speakers. To determine the feasibility of our survey, we conducted a pre-test with five academic researchers educated in financial reporting. We timed each session and checked their responses and understanding. We considered their feedback and comments, which led to only minor changes in wording.

Test procedure

We carried out our paper and pencil experiment in three steps. First, we randomly and anonymously allocated participants to Group A or B for the first round of data collection, and to Group A or C for the second round. Second, we distributed instructions and explained that there was no right or wrong answer for this experiment. After verifying the participants' understanding of the instructions, we distributed the two sets of questionnaires for the judgment questions and demographic data and provided the respective financial statements. The participants were allowed to use as much time as they deemed necessary to complete the questionnaires, which generally took around 15 minutes. Third, after having collected the questionnaires and financial statements from the participants, we distributed the final manipulation check.

Given that there was no "better or more successful" way to answer the questionnaire, the participants were not offered compensation.12 Moreover, findings from prior literature suggest that rewards or motivation might not help avoid the influence of anchoring for both conscious and nonconscious thought processes [START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF][START_REF] Wilson | A new look at anchoring effects: Basic anchoring and its antecedents[END_REF]. Figure 1 briefly presents the framework and process of our experiment.

[Insert Figure 1 about here]

Results

Analysis

The participants were allocated randomly to three groups. Randomization among all the participants was generally successful. Only in Group C did we observe significantly (p < 0.05) higher experience and age but lower levels of education. 13 The main analysis includes all the participants, while a subsequent analysis focuses exclusively on the subset of experienced users, providing better randomization and greater external validity. The majority of the participants (82% as compared to 81% for the experienced users only) passed the manipulation check by correctly identifying whether or not detailed information on deferred taxes in the OCI statement was available. 14Due to the non-normal distribution of the data, we use the Kruskal-Wallis rank-sum test to compare the results from Cases A, B, and C altogether, followed by a Mann-Whitney U-test for more detailed bilateral results. The Kruskal-Wallis results for all the participants, presented in Table 3, show that the judgments of investment risk (Q2, p = 0.002) and the timeliness of payments (Q3, p = 0.076) significantly differ among the three groups.

[Insert Table 3 about here]

To test our first hypothesis (H1), which states that disaggregated line items do not affect users' judgment if the information is perceived to be normal and the anchor is confirmed, we use the Mann-Whitney U-test for Case A versus Case B (see Table 4). The results show that judgment does not differ significantly and that the null hypothesis cannot be rejected for any of our seven questions (Table 4, p > 0.1 for Q1-Q7). Therefore, as long as the disaggregated tax information in OCI is normal and matches the user's range of plausible expectations, insofar as the information does not deviate significantly from the anchor value, such information does not affect users' judgment of the firm. Thus, H1 cannot be rejected.

[Insert Table 4 about here]

To test our second hypothesis (H2), which posits that abnormal disaggregated tax information (in our case, abnormally high amounts in the gross line items and tax line items) matters, we contrast Case A versus Case C. Table 4 shows that judgments on investment risk (Q2, p = 0.002) and the timeliness of payments (Q3, p = 0.06) differ significantly. In other words, participants' judgments differ only when disaggregated line items display abnormally high amounts. Our results confirm that disaggregated tax information significantly affects users' judgment of a firm's economic state in the case of abnormal information that deviates from the anchor value (H2).

When analyzing users´ judgment on the tax position in particular (Q7), we use the Mann-Whitney U test to contrast Case B, tax detail, versus Case C tax detail ×3" (see Table 5). The results show that not only judgments on investment risk (Q2, p = 0.006), timeliness of payments (Q3, p = 0.056), and profitability (Q5, p = 0.047) differ significantly, but also judgment on tax burden (Q7, p = 0.06). In other words, users judge the firm's tax burden significantly higher in Case C than in Case B. Thus, detecting the abnormal tax information that deviates from the anchor value.

[Insert Table 5 about here] Our results hold when testing experienced participants only. Again, Case A, net of tax, versus Case B, tax detail, does not show any significant difference in judgment, whereas challenging the anchor (Case A, net of tax, versus Case C, tax detail ×3) leads to significantly different judgments of investment risk and the timeliness of payments (not tabulated; Q2 and Q3, p < 0.05).

In addition to the non-parametric analyses, confirmation and further information can be provided by ordered logit and Tobit regressions (not tabulated) 15 that include demographic variables.

Most importantly, the treatment (with or without normal disaggregated tax information; Cases A and B) does not lead to significant results, whereas disaggregated line items (Case C) are associated with significant results. Significant results were found from the logit regressions on Cases A, B, and C 15 Ordered probit results further support this finding (tables available upon request).

altogether for judgments on financial condition (Q1, p < 0.1), timeliness of payment (Q3, p < 0.05), investment attractiveness (Q6, p < 0.05), and investment risk (Q2, p < 0.01). Significant results were also found from the logit regressions on Case A, net of tax, and Case C, tax detail ×3 for judgments on financial condition (Q1, p < 0.1) and investment risk (Q2, p < 0.05).

The control variables included in the regression are the demographic variables collected from the demographic questions: manipulation check passed (yes/no), years of experience, education, prior review of IFRS statements, the number of consolidated annual statements of listed corporations reviewed during the past three years, age, and gender. Of these, only the variables number of consolidated annual statements of listed corporations reviewed during the past three years and age show any level of significance in the normal scenario (Case A, net of tax, and Case B, tax detail). The former is significant for questions Q1 on financial condition and Q3 on timeliness of payment (p < 0.1) and Q6 on investment attractiveness (p < 0.05). The latter is significant for Q7 on the tax position (p < 0.1). The variable manipulation check passed does not show any significant result in any scenario.

To summarize, our results support H2, disaggregated line items that include information far from the anchor value affect users' judgment on the economic state of the firm. Our first hypothesis cannot be rejected as we find in our experiment that the revelation of normal disaggregated information (i.e., close to the anchor value) does not affect judgment. These results are consistent with predictions from the anchoring and adjusting heuristic theory, and support the reasoning that information beyond users' range of plausible values is more likely to influence their judgment (H2).

Robustness

To further strengthen our results in the previous section, we perform several additional analyses of subsamples. One very straightforward confirmation is that in all subsamples (manipulation check passed/not passed, experienced/inexperienced users, expertise with prior review of IFRS statements, accounting profession, and combinations of these), Case A, net of tax, versus Case B, tax detail, shows no significantly different judgment (not tabulated). Thus, we can rule out that our results are due to insufficient financial statement expertise or insufficient experience. But we cannot reject the assumption that the detailed disclosure of tax in the OCI statement made no difference when the participants were exposed to the normal setting.

Robustness checks also confirm the results for Case A, net of tax, versus Case C, tax detail ×3.

Q2 on investment risk yielded significantly different judgments for participants who passed the manipulation check, for experienced users only, and for experienced users who passed the manipulation check. 16 For Q3 on the timeliness of meeting payment obligations, significantly lower judgment was shown for Case C, tax detail ×3, when the subsample included only experienced users, and when it included only experienced users who passed the manipulation check.

Table 6 illustrates our subsamples and the respective levels of significance that we find for all seven judgment questions.17 

[Insert Table 6 about here]

Discussion

Our results support the notion that the disclosure of disaggregated line item information, as compared to aggregated line items, does not affect users' judgment of the economic state of a firm if the information does not conflict with the users' anchor. For disaggregated line item information, the confirmation of the anchor value is explicit. For aggregated line items, which lack information, users assume that the anchor must be confirmed. In contrast, if the information is explicitly in conflict with the anchor, judgment differs significantly. Disclosed line items, where the effective tax rate is around 30%, meet users' range of plausible values, based on the anchor of a 25% domestic statutory tax rate, and biases users' judgment toward the anchor. An effective tax rate of around 60%, and the corresponding size of the pre-tax line item, is beyond users' spectrum of plausible values. Accordingly, their judgment differs significantly, particularly regarding investment risk and the expected timeliness of payments.

Our findings have several implications. On the one hand, we find behavioral evidence of the effectiveness of impression management in financial statements. Management's decision to disaggregate line items can affect users' judgment and eventually their decisions, if the disaggregated information challenges the anchor, or more broadly challenges prior expectations. Vice versa, management's decision to not disaggregate line items that range beyond the anchor could reduce users' understanding of the statements. Thus, leading them to wrongly assume that the anchor applies, and preventing them from adapting their judgment accordingly. Therefore, non-disclosure of tax effects which contradict the anchor may be a misstatement of the effect of taxes on OCI.

On the other hand and consequently, the materiality principle could be interpreted such that options for the disaggregation of financial statement line items shall be exercised if the information challenges the anchor, or a plausible range of the anchor. In other words, materiality is not-or is not only-a matter of proportion (e.g., items related to sales or to total assets), but also a matter of the unexpected.

From a broader perspective, the standard setter reflects an approach where materiality is "an entity-specific aspect of relevance based on the nature or magnitude, or both, of the items to which the information relates in the context of an individual entity's financial report" (IASB, 2013a, para. QC 11), and "relevant financial information is capable of making a difference in the decisions made by users" (IASB, 2013a, para. QC 6 and 7). To this end, our results provide evidence that users' judgments, even if the users are experienced and knowledgeable, are influenced by the anchoring and adjusting heuristic [START_REF] Tversky | Judgment under uncertainty: Heuristics and biases[END_REF], which biases their judgment toward their anchor value (the CIT rate in our case). Consequently, it appears that disaggregated information outside the range of plausible values derived from the anchor is capable of making a difference in the users' judgment and decision making.

That said, our results only provide quantitative insights as to the application of the materiality principle. With regard to tax information specifically, preparers should bear in mind that qualitative aspects also must be taken into account. For instance, tax transparency appears to be highly in demand and, in a sense, material to users of financial statements. Additionally, it might be appropriate to disclose disaggregated tax information for the sake of comparability across years or industries. In some cases, disaggregated tax disclosure can be relevant to the mitigation of political or regulatory pressure. However, it is still important to remember that such strategic disclosure could also increase financial reports' information load and complexity. This in turn might impose higher processing costs to boundedly rational users, who may rely even more on heuristics [START_REF] Dyer | The evolution of 10-K textual disclosure: Evidence from latent Dirichlet allocation[END_REF][START_REF] Merton | A simple model of capital market equilibrium with incomplete information[END_REF].

Our study is subject to some limitations. First, there may be a self-selection bias among practitioners. They were invited to participate after having attended a full-day accounting conference, and they were only informed that the research project concerned IFRS statements. We think that the benefits of including practitioners in our experiment to increase external validity outweigh the disadvantages of self-selection, especially since we focused on experienced users. Second, a subset of our participants consisted of certified tax advisors, which raises the concern that their expertise related more to domestic Generally Accepted Accounting Principles (GAAP) 18 than to IFRS. The mostly positive manipulation check shows that the participants understood the disaggregation, in spite of divergence in expertise.

Additionally, the task was not IFRS specific, and randomization across Groups A, B, and C should alleviate this concern. Therefore, we are confident that self-selection and divergent prior knowledge do not bias our results. Finally, we acknowledge, especially for our sample splits and robustness checks, that the subsample size might be too small for reliable results. A larger sample size generally decreases type II errors and would increase confidence in the null hypothesis. However, a larger sample size is practically constrained by the availability of experienced participants.

Conclusions

Disclosure in financial reporting has become more comprehensive, which is justified by the need for transparency and relevant information. At the same time, discussion on information overload is intensifying. This study attempts to evaluate whether doubts regarding the benefits of additional 18 OCI does not exist in domestic Austrian GAAP. disclosure are well founded. Individuals who are presented with a complex task, such as judging the economic state of a firm from financial statements, could revert to heuristics.

Based on the anchoring and adjusting heuristic theory, we investigate whether disaggregated line items in the income statement affect users' judgment of the economic state of the firm, depending on whether the information confirms or challenges users' anchor. We use disaggregated pre-tax and tax line items, because tax disclosure is deemed relevant. This is confirmed by the recent amendments of IAS 12 and IAS 1, which increase the requirements for disaggregated tax disclosure. Further, for taxes, the domestic statutory CIT rate of 25% can be readily identified as an anchor.

Our results suggest no significant difference between disclosing and not disclosing disaggregated tax information in OCI in a normal setting, where the anchor is confirmed. Detailed tax information on a per-item basis is not relevant to the judgment of financial statement users regarding the financial performance, investment appeal, and tax position of the model firm.

Judgment is different when disaggregated (tax) information is outside a range of plausible values derived from the anchor. Empirical evidence supports the informative role of OCI (Fernandez & Arana, 2010) and highlights the benefits by disclosing more disaggregated content in OCI [START_REF] Kubota | Information content of other comprehensive income and net income: Evidence for Japanese firms[END_REF][START_REF] Mitra | Value-relevance of pension transition adjustments and other comprehensive income components in the adoption year of SFAS no. 158[END_REF][START_REF] Pinto | How comprehensive is comprehensive income? The value relevance of foreign currency translation adjustments[END_REF]. Our results indicate that disaggregated tax information in OCI has a significant impact on the judgment of financial statement users in the case of abnormal disaggregated tax information where the anchor is challenged. In other words, while we cannot find any support for the relevance of normal tax information in OCI, we do find such support when facing abnormally (unexpected) high amounts of tax and pre-tax information.

Our results contribute to the literature on disclosure choice and more specifically on the presentation of dis-/aggregation, as we connect the issue to cognitive bias and demonstrate that anchoring heuristic matters in terms of the possible effect of disaggregated tax information on users' judgment. Our results also contribute to the literature on tax disclosure, which is of increasing importance.

Our study informs the current debate on the materiality principle and provides additional guidelines for financial statement preparers who must make materiality judgments. The Materiality Definition (IASB, 2018) and the Practice Statement on Making Materiality Judgments (IASB, 2017a) state that the materiality assessment of a piece of information should focus on the probability of such information affecting users' overall perception of the entity's economic position. To this end, we show evidence that users' anchoring bias is not negligible in terms of the effect of (tax) information disaggregation. The IASB has emphasized the disclosure of tax information and has given only little weight to doubts that were brought forward during the due process, such as possible arbitrary tax allocation and the lack of data availability. However, the trust that the IASB has placed in the relevance of such information in a so-called normal setting cannot be supported. Notes: a Experienced refers to participants with over one year of tax/accounting work experience. These include mostly practitioners and some students. b Inexperienced refers to participants with no or up to one year of experience. These include mostly students and some practitioners. Notes: Significance level of the difference in the answers to the judgment questionsis derived from the p-values using Wilcoxon/Mann-Whitney U-tests. *, **, and *** indicate two-tailed significance at the 10%, 5%, and 1% levels, respectively.

Table 1 .

 1 Figure1. Framework for the effects of tax line item disaggregation in the comprehensive income statement Descriptive statistics of the participant's demographic variables No. of years of experience is the number of years of relevant professional experience; Education level is the highest level of education reached, measured as a doctoral degree (= 1), a master's degree (= 2), a bachelor's degree (= 3), or high school (= 4); Prior review of IFRS statements is a dummy variable that represents experience reviewing annual or consolidated financial statements according to IFRS, measured as zero for yes or as one for no; and No. of financial statements under IFRS reviewed in the past 3 years is the number of consolidated financial statements of publicly traded corporations reviewed during the past three years.

		Financial statements including:	
		Balance sheet	
		Comprehensive income statement	
		Cash flow statement	
		Statement of changes in equity	
		TREATMENT	
	Case A, net of tax	Case B, tax detail	Case C, tax detail ×3
			Pre-tax line items and the
			respective tax line item are
	Tax and the respective line item are netted; aggregated information is shown in the comprehensive income statement.	Pre-tax line items and the respective tax line item are shown separately; disaggregated information is shown in the comprehensive income statement.	shown separately; disaggregated information is shown in the comprehensive income statement. Tax amounts are multiplied by three, as compared to Case B;
			pre-tax amounts are adapted
			accordingly.

Notes:

Table 2 .

 2 Experience level of participants analyzing each case

		Experienced a	Inexperienced b	Total
	Case A, net of tax	30	16	46
	Case B, tax detail	29	14	43
	Case C, tax detail ×3	30	53	84
	Total	89	83	172

Table 3 .

 3 Statistics on judgment questions for all participants (Cases A vs B vs C)

	Questions a	Treatment	N	Median Mean	SD	p-Value
	1. Financial	Case A, net of tax	46	3	3.652	1.418 0.799
	condition	Case B, tax detail	43	3	3.512	1.316
		Case C, tax detail ×3	83	3	3.783	1.711
	2. Investment risk	Case A, net of tax	46	3	3.804	1.327 0.002 ***
		Case B, tax detail	43	4	3.907	1.151
		Case C, tax detail ×3	83	5	4.759	1.650
	3. Timeliness of	Case A, net of tax	46	3	3.400	1.606 0.076 *
	payments	Case B, tax detail	43	3	3.279	1.469
		Case C, tax detail ×3	83	4	4.036	1.777
	4. Growth	Case A, net of tax	44	3	3.477	1.210 0.883
	perspective	Case B, tax detail	42	3	3.667	1.459
		Case C, tax detail ×3	83	3	3.614	1.521
	5. Profitability	Case A, net of tax	44	3	2.614	0.689 0.283
		Case B, tax detail	42	3	2.500	0.402
		Case C, tax detail ×3	83	3	2.675	0.646
	6. Investment	Case A, net of tax	45	3	3.778	1.278 0.357
	attractiveness	Case B, tax detail	43	4	3.884	1.483
		Case C, tax detail ×3	83	4	4.169	1.496
	7. Tax burden	Case A, net of tax	46	6	5.935	1.421 0.122
		Case B, tax detail	43	6	5.837	1.588
		Case C, tax detail ×3	83	7	6.373	1.394

Notes:

The p-values are two tailed, computed using the Kruskal-Wallis rank-sum test. * and ** indicate two-tailed significance levels at the 10% and 1% levels, respectively. a The answers are scaled as follows: financial condition (1, very good; 9, very poor), investment risk (1, low risk; 9, high risk), timeliness of payments (1, very good; 9, very bad), growth perspective (1, very good; 9, very bad), profitability (1, decreases; 2 remains the same; 3, increases), investment attractiveness (1, very attractive; 9, very unattractive), and tax burden (1, very low; 9, very high).

Table 4 .

 4 Statistics on judgment questions for all participants (Cases A vs. B and Cases A vs. C) Notes: The p-values are two tailed, computed using Wilcoxon/Mann-Whitney U-tests. * and *** indicate two-tailed significance at the 10% and 1% levels, respectively. a The answers are scaled as follows: financial condition (1, very good; 9, very poor), investment risk (1, low risk; 9, high risk), timeliness of payments (1, very good; 9, very bad), growth perspective (1, very good; 9, very bad), profitability (1, decreases; 2 remains the same; 3, increases), investment attractiveness (1, very attractive; 9, very unattractive), and tax burden (1, very low; 9, very high).

	Questions a	Treatment	N Median Mean SD	p-Value
	1. Financial	Case A, net of tax	46	3	3.652 1.418 0.611
	condition	Case B, tax detail	43	3	3.512 1.316
		Case A, net of tax	46	3	3.652 1.418 0.917
		Case C, tax detail ×3	83	3	3.783 1.711
	2. Investment risk	Case A, net of tax	46	3	3.804 1.327 0.487
		Case B, tax detail	43	4	3.907 1.151
		Case A, net of tax,	46	3	3.804 1.327 0.002 ***
		Case C, tax detail ×3		5	4.759 1.650
	3. Timeliness of	Case A, net of tax	46	3	3.400 1.606 0.953
	payments	Case B, tax detail	43	3	3.279 1.469
		Case A, net of tax	46	3	3.400 1.606 0.060 *
		Case C, tax detail ×3	83	4	4.036 1.777
	4. Growth	Case A, net of tax	44	3	3.477 1.210 0.609
	perspective	Case B, tax detail	42	3	3.667 1.459
		Case A, net of tax	44	3	3.477 1.210 0.910
		Case C, tax detail ×3	83	3	3.667 1.521
	5. Profitability	Case A, net of tax	44	3	2.614 0.689 0.229
		Case B, tax detail	42	3	2.500 0.402
		Case A, net of tax	44	3	2.614 0.689 0.592
		Case C, tax detail ×3	83	3	2.675 0.646
	6. Investment	Case A, net of tax	45	3	3.778 1.278 0.752
	attractiveness	Case B, tax detail	43	4	3.884 1.483
		Case A, net of tax	45	3	3.778 1.278 0.156
		Case C, tax detail ×3	83	4	4.169 1.496
	7. Tax burden	Case A, net of tax	46	6	5.935 1.421 0.797
		Case B, tax detail	43	6	5.837 1.588
		Case A, net of tax	46	6	5.935 1.421 0.120
		Case C, tax detail ×3	83	7	6.373 1.394

Table 5 .

 5 Statistics on judgment questions for all participants (Cases B vs. C) Values are two-tailed values computed using Wilcoxon/Mann-Whitney U test. Significance: * Two-tailed significance level at 10% level; ** Two-tailed significance level at 5% level; *** Two-tailed significance level at 1% level. a The answers are scaled as follows: financial condition (1, very good; 9, very poor), investment risk (1, low risk; 9, high risk), timeliness of payments (1, very good; 9, very bad), growth perspective (1, very good; 9, very bad), profitability (1, decreases; 2 remains the same; 3, increases), investment attractiveness (1, very attractive; 9, very unattractive), and tax burden (1, very low; 9, very high).

	Questions a	Treatment	N	Median Mean	SD	p-value
	1. Financial	Case B, tax detail	43	3	3.512 1.316 0.498
	condition	Case C, tax detail ×3	83	3	3.783 1.711
	2. Investment risk	Case B, tax detail	43	4	3.907 1.151 0.006 ***
		Case C, tax detail ×3	83	5	4.759 1.650
	3. Timeliness of payments	Case B, tax detail Case C, tax detail ×3	43 83	3 4	3.279 1.469 0.056 * 4.036 1.777
	4. Growth	Case B, tax detail	42	3	3.667 1.459 0.682
	perspective	Case C, tax detail ×3	83	3	3.614 1.521
	5. Profitability	Case B, tax detail	42	3	2.500 0.402 0.047 **
		Case C, tax detail ×3	83	3	2.675 0.646
	6. Investment	Case B, tax detail	43	4	3.884 1.483 0.348
	attractiveness	Case C, tax detail ×3	83	4	4.169 1.496
	7. Tax burden	Case B, tax detail	43	6	5.837 1.588 0.060 *
		Case C, tax detail ×3	83	7	6.373 1.394

Notes: p-

Table 6 .

 6 Additional analyses of 10 participant subsamples (Case A vs. Case C)

	Panel A: Subsamples	1	2	3	4	5	6	7	8	9	10
	Experienced	X	X	X		X	X	X	X	X	X
	Inexperienced	X	X		X						X
	Manipulation check passed		X			X			X		
	Prior review of IFRS statements							X	X		
	Public accountant or auditor						X				
	More than one financial										
	statement under IFRS reviewed in the past 3 years									X	X
	Panel B: Number of participants										
	Case A, net of tax (nA)	46	26	30	16	20	24	11	8	18	29
	Case C, tax detail ×3 (nC)	83	75	30	53	25	12	16	13	26	78
	Total subjects (n)	129	101	60	69	45	36	27	21	44 107
	Panel C: Significance (Wilcoxon/Mann-Whitney U)							
	1. Financial condition						*			*	
	2. Investment risk	***	**	**	*	**		*	*	*	**
	3. Timeliness of payments	*		**		**	**			*	
	4. Growth perspective						*				
	5. Profitability										
	6. Investment attractiveness				**						
	7. Tax burden										

The amended definition of materiality states: "Information is material if omitting, misstating or obscuring it could reasonably be expected to influence the decisions that the primary users of general purpose financial statements make on the basis of those financial statements, which provide financial information about a specific reporting entity."

A third option is to display OCI line items before tax with one amount shown for the aggregated amount of income tax relating to those items (IAS1.91(b); IAS 1 Implementation Guidance), which is in effect a semi-aggregated netof-tax presentation. In this option, tax details on an item-by-item basis need to be disclosed in the notes. If an entity chose this option, it must allocate the tax between the items that might be reclassified subsequently to the profit or loss section and those that will not be reclassified subsequently to the profit or loss section. This option is not relevant for our setting.

Vertical disaggregation represents the level by how firm's transactions are reported as separate line items, as compare to aggregation, which combines a firm's transaction into summary line items and sub-totals[START_REF] Libby | Earnings presentation effects on manager reporting choices and investor decisions[END_REF].

For instance, the Practice Statement-Making Materiality Judgments (IASB, 2017a, para. 17) states that primary users of an entity's financial statements decisions depend on their expectations.

[START_REF] Mussweiler | Hypothesis-consistent testing and semantic priming in the anchoring paradigm: A selective accessibility model[END_REF]. In relation to the tax burden of a corporation as disclosed in the statements,5 To this end, the Practice Statement-Making Materiality Judgments (IASB, 2017a, para. 63(b)) indicates that the materiality assessment can lead to "greater disaggregation of information that had already been identified as material."

In Austria, certified tax advisors possess a university degree, have at least three years of practice, and have passed an extensive exam on tax and accounting (financial and managerial). They are experts not only in tax but also in financial reporting.

Students who also selected another occupation in the demographic questions were presumed to work part-time in a practice.

The data were collected in two steps: first in 2013, with Cases A and B, to test whether there is a difference in users' perception of a firm with normal amounts of tax information in the OCI statement , and then in 2015, with Case C, to include a comparison with overstated amounts of tax information in the OCI statement.

Neither co-author was involved in teaching or grading the class.

The Mann-Whitney U-test finds two line items with a significant difference (p < 0.05).

Regarding only profitability (Question 5), to avoid arbitrary answers the respondents were asked to rate the future profitability of the company by using a three-point scale, where one indicated a decrease, two indicated no change, and three indicated an increase.

The question arises as to whether the lack of compensation to the subjects reduces the external validity, since the subjects might not put forth the same effort into the task when not being rewarded. At least for the professional group, this assumption is weak, given that the selection procedure ensured the subjects' intrinsic motivation. Furthermore, adequate compensation for professionals (opportunity cost) is precluded by budgetary constraints. We also do not believe that validity is limited for the student group. Regardless, the tests of only the experienced users suffice to confirm the results and provide external validity.

The levels of education are, from highest to lowest, a doctoral degree, a master's degree, a bachelor's degree, and a high school degree.

Since the main analysis includes all users, it also includes those who did not pass the manipulation test. We run an additional analysis with only those users who passed the manipulation test. The results are given in Section 4.2.

The result on Q2 also holds for participants who failed the manipulation check (untabulated), for inexperienced participants (table 6), and for inexperienced participants who failed the manipulation check (untabulated).

A group size of less than 10 participants reduces the reliability of the results. Nevertheless, the results of small groups also give an indication and are tabulated.
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INFORMATION PROCESSING

Limited attention + differential processing cost = anchoring heuristic: Does information confirm or challenge the anchor?

Manipulation Check: Does the ABC Group report deferred taxes in its comprehensive income statement? (Yes/No)

JUDGMENT

Financial performance

• Financial condition