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BBenenune

UccnenoBanue, KOTOpoe Mbl cOOMpaeMcs BaM MPEICTaBUTh MOCBsIIeHo 10-1eTHeMy pa-
3uThIO « Knowledge Marketing » nnv « MapKETUHT MMO3HAHUS », @ B YACTHOCTH, UHTE-
rpaliid B CUCTEMY MYJIbTUKAHAJIHLHOTO MAapKETHHIA CTPATETUYECKOrO HaIpaBlICHUS
« KOMIIETEHIIUS KJIMeHTa ». Ene He Tak 1aBHO, 1eTI0BOM MUP MOXKHO ObLIIO MPEICTaBUTh
noa Metadopoil Tearpa. AKTepbl (MPOU3BOAMUTENN) BBHICTYNAIU Ha CIIEHE, KaXIbI CO
cBOel 0003HaUYeHHOU posblo. UTo KacaeTcs 3putesnei (MoTpeOuTeNn) — OHM TUIATHIIH 32
CBOM OujeT u yA00HO yCTpauBaluCh B CBOEH JI0XKE, MACCUBHO HAOJOAAs 32 MPOUCXO-

ISIIIAM Ha CIIEHE.

Ho Ha HBIHEmIHMIT MOMEHT BCE€ MOMEHsIOCh. C 1ENbI0 YBEIUYEHUS CObITA MPOTYKITUN
11esiecoo0pa3Ho He MPOTUBOIOCTABIATh MOTPEOUTENS U MPOJIaBIla Ha TPAHUIIE TOBAPO-
oOMeHa, He JIEIUTh MPOIIeCC MPOJAAX Ha MPOTHBOMOCTABICHHE KOMaH MPOJAIOIINX U
KOMaH] MOKYTAIOU[MX, a BOBJIEYb WICHOB KOMAaH/Ibl MOKYMNAIOIIKUX B KOMaH]y MpOJaro-
mux. CerogHss moTpeOuTeNnH Bce OoJbliie M OOJbIIIe BOBICKAIOTCS B aKTHBHBIN W HE-
JIBYCMBICJIEHHBIN JTIUAJIOT C MPOU3BOAUTEISIMU TOBAPOB U YCIAYT — AUAJIOT, KOTOPBIHA 1O-
CTETIEHHO BBIXOJUT W3-TIOJ KOHTPOJS MpeaAnpusTuil. HAUBUIyaIbHBIM KJIUEHT MOXKET
3a71aBaTh Pa3IMYHbIE BOMPOCHI, HABOJUTH CIPABKH, KOHTAKTHPOBATH C aHAJTOTHIHBIMU
MOTPEOUTENSIMU, BIUSITH HA Pa3IUYHbIC XapaKTEPUCTUKU TMPOAYKTa, HAKOHEIN, OBITh
MPOCTO «COMPOU3BOAUTEIEM» TOBAPOB U YCAYT « Ilaccuenviii nompebumens noxuoaem
3pumenvHuli 34, nepemeuwjasicy Ha cyeny ». VIHbIMU ciioBaMH, KJIHMEHT XXI Beka —
BEChbMa KOMIICTCHTHBIN, OCBEJOMJICHHBIM KIMEHT, 00JaJaloIuii MpaBOM Trojoca, Ke-
JIAIOIIMNA y4acTBOBATh B Mpollecce pa3padOTKH/IPOU3BOJICTBA TOBAapa TO €CTh B €ro Ko-

CO31aHHNH ICHHOCTH.

IlepcnexTuBHOE HccnenoBanue no tumny Jlendu, nocesieHHoe Oy IyeMy pesiiu-
OHHOro Mapketusra 10 2015 roaa, mokasano MpaBUIBHOCTh MAPKETUHTA, OCHOBAHHOT'O
Ha Pa3BUTHUM W WHTETPALMU HOAHOMOuuU Kiuenmog — « Customer Empowerment”.

(« customer” - OT aHTJIMUCKOTO CJIOBA « MOTPEOUTENb, KIMEHT ») U « empowerment”



(OT aHIMIMIICKOTO CIIOBa «IOJHOMOYHEY), TaK KaK UCCICAOBAHUM PBIHKA, aHAIM3a IO-
TpeOJIeHUsI TOBapOB YK€ HEJOCTATOYHO MJis pa3paOOTKM MHHOBAIMOHHBIX KOHIIEITOB,
BOKPYT KOTOPBIX MOXET CTPYKTypupoBaThcs npeanpusitue. HeoOxoaumel pa3paboTKu
MHHOBAI[MOHHOTO MapKETMHIOBOTO MOAXO0Ja, OOBEIUHSIONIEr0O MHOTOYHMCICHHBIE ac-

NEKTHI IMMOJITHOMOYUU U 3HAHUU KJIMEHTA.

[ToHATHS « 3HAHUE » U « KOMIIETECHIIUS » KaK HUKOTJa HAaXOJATCs B cep/ie mpooIe-
MATHUKH, C KOTOPOW CTOJIKHYJIUCh MEHEKEPbl U MapkeTosioru npennpustuid. Komma-
HUH, JKeJatolue pa3padoTaTh MHHOBAIMOHHYIO TPOIYKIIMIO, MOTYT 3aMMCTBOBATh 3Ha-
HUS Uy CBOero norpedutens. I mockonabKy Teneph KIIOUEBBIM 3JIEMEHTOM B MapKe-
TUHroBoM ctparerun npennpusarus ssiasercs KIIMEHT, to, HecomHeHHo, Oomblnoe
3HaYeHUE MPUOOPETAET CTENEHb €ro BOBJICUEHHOCTU B MPOIIECC MPOU3BOJCTBA, BBITE-

Karomiasa u3 €ro KOMIICTCHIINH.

1. HOBOBBeIleHI/Ie IMMOHATHA « KOMIICTCHIIUA KJIIUCHTA » B MAPKECTHHI'€

CTOoUT MOJYEPKHYTh TEOPETUUYECKYIO0 HEIOCTATOYHOCTh TPAKTOBKH TEPMHUHA « KOM-
NeTeHuu » B Mapketunre. Cam mo cebe, 3TOT TEPMUH MOAPOOHO H3ydaycsi B TaKUX
HayKaX, KaK MCHUXO0JIOTHUs, MelaroruKa, OpraHu3alluOHHbIA MeHeI)kMeHT. Ho HemHorue
paboThl B 001aCTH MapKETHUHIa PACKPBIBAIOT 3TOT TEPMUH IO OTHOILICHHUIO K MOTPEOU-
Teno. TakuM 00pa3oMm, B TaHHOM KCCJIEIOBAaHUU MbI OCYILIECTBUM IOMBITKY OIpese-
JIUTh TIOHSITUE « KOMIIETCHIIMU KIMEHTA » B MAPKETUHIE, a TAK € BBIJACIUTH €€ OCHOB-
HBIE TUIIBI.

B T0 %€ BpeMsl CTOUT OTMETHUTh, YTO TEXHUYECKUN MPOrPECC, C OAHOM CTOPOHBI, U
aKTyallbHasl UJies BOBJICYb MMOTPEOUTENS B pealibHbIE B3aUMOOTHOIIICHUS C MPEANPUSITH-
€M, C JpYroM, 3acTaBisilOT KOMIIAHUU BBOJAWTH B JIEUCTBUE CTPATETUIO MYJIbTUKAHAIIb-
HOT'O MAapKETUHTra. JTa CTPATETUsl HAXOJIUT CBOE Pa3BUTHE Uepe3 HOBHIE BO3ZMOKHOCTU
KOMMYHUKalui (uatepuer, SMS), a Takxke, u Onarojgaps OypHOMY POCTY pa3iUyHBIX
HMCTOYHUKOB MH(pOpMaLnK (CKaHUPOBaHUE, CIEOBAHUE KOHCYIbTAIIUSIM BEO-CTPAHUIL U

T. 1.). KoHTakTHpOBaTh ¢ MOTpPEOUTENIEM MOCPEICTBOM HMHTEPHETA, KaOEIbHOTO M MO-



ownbHOTrO Tenedona, cMaptdona Iphone, Ipad mocpeacTBOM npuiioxKeHUM, TPAAUIINOH-
HOM MOYTHI, OOBEUHSTH JU Pa3IMYHbIC KaHAJbl, WM KaK IPaMOTHO JOOUTHCS UX CH-
HEPruu, YTOObl COKPATUTh U3JIEPKKH Ha CBA3b — BOT KAaKOM BOIPOC ceilvac CTOUT Ha
MHOTUX KPYHHEHIIUX OPEeANPUITUIX MUPA.

VY4uThIBasi TEHACHINIO K YCUJICHUIO POJIU MOTPEOUTENS B €70 B3aUMOOTHOIIECHUSX C
NpEeANPUSTAEM, BBIIBUHYIN TUIOTE3Y O CYIIECTBOBAHUU 3aBUCHUMOCTH MEXKIY KOMIIe-
TEHIIUSIMU KJIMEHTA U KaHaJlaMl KOMMYHUKAIIUU, KOTOPbIA OH BBIOMpPAET MpU ITUX B3a-
MMOOTHOIICHUSIX.

Hcxons u3 31O rumnotessbl, MpodlieMaTHKa COCTOUT B ONPEEICHUN OTBETa Ha BOIMPOC
« KaKMe KaHaJlbl CBA3U C MPEANPUITUEM BBIOMPAET €ro KJIMEHT, UCXOJs U3 CBOMX KOM-

nereHuuii » B cucteMe Knowledge Marketing

1.1. O030p HoBelilIKUX TeHAeH U B MapkeTuHre - Trends Marketing 2011

Kak Ob1710 cKka3aHO, B Hadajie HOBOTO THICSYENICTHS B MapKETHUHTE MOSBUIACH HOBAs
aKTyanbHasl TCHACHIMS — « HaJEJICHHUS KJIUCHTOB MoTHOMOYUAMH » i Customer Em-
powerment. OHa TpeOyeT OT MPEANPHUATHI Pa3pabOTKU MEXaHU3MOB, MO3BOJISIONINX UX
KJIMEHTaM BHOBB NMPUOOPECTH KOHTPOJIb 3a OINpPEIeICHHBIMU MOCTOSSHHBIMH MapKETHUH-
ra-MUKC TaKMMH KakK OIpeJeSeHHe MPOoAyKTa, MH(pOpMaLMsi O HEM, JUCTPUOBIOIUS,

KOMMYHHKaIWs, BKIIIOYAarOOIUEC B cels pa3BHUTHUC KOMHGTCHHI/Iﬁ HOTpe6I/IT€JI$I.

9BOHIOHI/IIO poian HOTpe6I/ITeJ'I$I B €TI0 B3aMMOOTHOIICHUAX C MNPCAIIPUATUCM MOKHO

IPOCIEAUTH MO CIAEAYIOIIEH TabIuIe:



Kauenrtypa,
Kauentypa, paccMaTpuBaeMasi Kak NacCUBHasi paccMaTpuBaemast
KAaK aKTHBHAs
Pa6ora mo yboexne- Pa6ora o ocy- Pa6ota no npusie- Knuenr craso-
HUIO NIPEONPEAETICHHON | IECTBICHHUIO CACIIOK C YEHUIO UHIUBUAYaIIb- BUTCS
IpYMIBI KIXEHTOB. UHAWBUIYANbHBIMU MO- | HBIX KJIMEHTOB Ha JOJI- «coco3aaTenem»
KynaTeasiMu TOCPOUYHOH OCHOBE. CTOUMOCTH
Iepuon 70-e ronel — Havasno 80x | Kownen 80x — Hauano 90x 90-¢ roabl Hayano 2000
IIpupoaa KnueHt paccmaTpuBaeTcss Kak MacCHBHBII MTOKyIaTeNlb, KOTOPBIN 00IafaeT Krnuenr sBnser-
YKOHO- UCKJIIOUUTENBHO 3aJaHHON POJIBIO MOTPEOIEeHUS. Csl y4aCTHHUKOM pa3-
BETBJIICHHOW CHCTEMBI
MHYECKO- i
B3aMMOOTHOIICHUI.
ro OTHO- OH co3naer crou-
IICHUA " MOCTbH U ABJISIETCS, C
pPoJIb OJHOU CTOPOHBI, CO-
KJIMEeHTa aBTOPOM M KOHKY-
PEHTOM, C IPyTroif
Bocnpu- Knuent paccmatpu- Knuent npeacras- Knuent paccmarpu- Krnuent 6osnbie
ATHE BaeTCs KaKk cpegHecTa- nseT co0oi UHAUBUY- BaeTCs KaK MHIUBU], C HE paccMaTpuBaeTcs
TUCTUYECKAs BEIMYUHA U | aJbHYIO CTaTHUCTHYe- KOTOPBIM HY>KHO HOJ- KaK OTJICJIbHBIN HH-
KJIHEHTA BHOCHUTCS NIPEIIPUATHEM | CKYIO BEIMUYHHY B paM- JIepKHUBATh AOBEpUTENb- | AuUBHI. OH CTAaHOBUT-
Npenpu- | p gukcuposaHHyIO Kax CJEJIKH. HbIE OTHOILEHHS. Csl TJIaBHBIM BJIEMEH-
ATHEM Irpymnimy. TOM COLIMOKYJIBTYP-
HOH CHCTEMBI.
B3aumo- Co6op unpopmanuu [TosiBnenue 6ro0po Brinenenue kimtoue- Kinuent pac-
OTHOIIIE- U TIpOYHe TPAJULIUOH- HOJAEPIKKH, «KOJI- BBIX IOTpebuTeneit u cMaTpHUBaeTcs Kak
HbI€ MApKETUHTOBBIE LEHTPOBY», IPOrpaMM pexoHpuUTypanus mpo- CoaBTop Ha npen-
Hue UCCIIeIOBaHUS; HEOCTa- | KOMILIEKCHOTO 00cIy- JyKTOB H yCIIyT, OCHO- npusatun. Kommanun
«mpen- TOYHOCTH UH(QOPMAIMH | KMBAHUS KIMEHTOB; BaHHAs HA U3YYEHHE UX | M OTPEOUTENH Te-
npsTue- 10 TOBapaM M yCIIyraM. IPOUCXOTUT Oojee TOY- | yrIyOJIeHHBIX 3HAHUH. Hnepb 3aHUMAIOT 00-
KJIHEHT» HOE BBISBIICHHE HACYII[- iee MecTo B CUCTEME
MO/IeIb HBIX Npo6iieM Grarogaps oOpa3oBaHus u ¢op-
IPUCITYIINBAaHHUIO K MHe- MaJn3alumy,
pasBuTHs HUIO KJIMEHTa, a TaKXKe OHM IPUHUMAIOT
MEePecMOTpP KOHLEIIH COBMECTHOE y4acTue
IpOAYKTa Ha 3TOH OCHO- B IPUHSATHU PHIHKOM
BE TOBAapOB U yCIyT
Mojaean Pa6ora ¢ TouHo JIByCTOpOHHSIs1 «MapKeTHHT OTHO- AKTUBHBII AUa-
KOMMY- ONpeAeNeHHBIMH IPYyTI- KOMMYHUKAIIHSI, OCHO- HICHU»: JIOT C KIIHEHTaMH,
., | mamu moTpeGuTenei: BaHHas HA MapKeTHHIO- | AOCTYH B JBYX HaIlpaB- 9YTOOBI BOBJIEYD UX B
HUKAIUH KOMMYHHKAIUS OJIHO- BBIX HCCIEI0OBAHUIX JICHUSX. COCO3aHUE CTOUMO-
CTOPOHHSIS CTH U OTBEYATh HA UX
OKUIAHUS.
1.2. OT nacCMBHOIO KJIHEHTA 10 AKTUBHOI'0 CONIPOM3BOAUTE/IA NPOAYKIIUUA

Ve nBa necsatunetus: Hazan AnbBad Todnep (Alvin Toffler, 1980) BBen Tepmun
« prosumer », 4ToObl OMHUCaTh KJIUEHTA, KOTOPHIA UTPAET JIBOMHYIO POJIb: BBICTYIAET
Kak TMOTpPeOUTEeNb U KaK MPOU3BOAUTENb. ECiau B3sSTh MpuUMeEp BCEM H3BECTHOM IIBE-
ckoil kommnanuu Ikea, TO MOXHO OTMETHUTh, YTO MAapKETUHTOBAs CIy>k0a JaHHOW KOM-
MaHWHU, JKellas IOJHEee M KAa4eCTBEHHEE OTBETHTh IMOTPEOHOCTSM CBOETO KIIMEHTA,

TpaHcopMHpOBalIa €r0 B CONMPOU3BOAUTEINSI CBOMX ToBapoB (Mebenu). Tem He MeHee,



BCErjla CYIIECTBOBAJIO YETKOE pasrpaHUuCHHEe (PYHKUIHUM MEXKIY Jaxe «AKTUBHBIMY
KJIMEHTOM W TPOM3BOJAUTEIEM: MPOU3BOIUTENH MPEAOCTABIACT 0a30BO€ MPEATOKEHUE
CBOEMY IOTPEOHMTEI0, a MOCIEAHNN, B CBOIO ouepenb, ero gopabdarsiBaer. Ceiyac ke
OpEeAnpUsATUS MPOOYIOT 3aiTH Aaybllle B MOBBIIIEHUN CBOEH KOHKYPEHTOCIIOCOOHOCTH,

ucnons3ys npeumyiecrsa Customer Empowerment.

Crout Takxke oOpaTUTbCS K paboTam ceBepoaMmepuKaHCKUX yueHbix Ilpaxamana u Pa-
macBamu (Prahalad et Ramaswamy, 2004), koTopble TOCBATHIIM CBOU pabOThI UCCIIEIO-
BaHUSIM POCTa KOHKYPEHTOCIOCOOHOCTU MPEANPUATUM, KOTOPHIE UCIOIB3YIOT B CBOUX
CTpaTerusix UJCH CO3JaHUSI CTOMMOCTH KOJJIEKTUBHO C morpeduteneMm. OObsicHsETCS
ATO MpPEXJe BCEro TEM, YTO CYIIECTBYIOT, Hampumep, norpeoutenu (bepron Il., [Tutt
JI., Makkaptu U., Keiitc C., Berthon P., Pitt L., McCarthy I., Kates S., 2007), koTopsiMm
JIOCTaBJSIET YJIOBOJLCTBUE MPUCIIOCAOIUBATH, IPEOOPA30BLIBATh U/UIIA BUJIOU3MEHSTD

CYIIECTBYIOIIUM TOBAp MApKH, TaK HA3bIBAEMbIE «KPEATUBHBIC TOTPEOUTEIH.

Amnanoruyno, cornacHo Oetunr (Oetting, 2006), HEOOXOANUMO CKOHIICHTPUPOBATh
BHUMAaHHE HAa WHAWBHAAX, KOTOpBIE 00Jaal0T CHJILHONW AMOIIMOHAIBHOM CBS3BIO C
MapKou MPOAYKTa, KOTOPbIE CKPYIYJIE3HO BHIOMPAIOT CBOM TOBAap M3 MHOTOYUCICHHBIX
MPEIJIOKEHHBIX, 1 K MHEHHUIO KOTOPBIX HEOOXOJAMMO HECOMHEHHO MPHCITYIINBATHCA,
BOBJICKAsl TaKWX IOTpeOUTENeH B pa3pabOTKH BaXKHBIX JJII TOBapa COCTABJISIONINX U

XapaKTEPUCTHUK.



2. CTpaTeI‘I/II/I COBMECTHOI'O CO3JaHHUA CTOUMOCTH « co-création »

Ucxona u3 Becero aroro, Customer Empowerment BbIAENAET 4 OCHOBHBIE CTPATErUU

COBMCCTHOI'O CO3aHHUA CTOMMOCTH C HOTp€6I/ITeHeMI

Co-innovation (ko-uHHOBaumst). Vcnonb3ys 3Ty CTpaTeruro, NpeaNpUsITAE BOBIIEC-
KAaeT CBOMX YBJICUCHHBIX «KPEATUBHBIX» MOTPEOUTENEH WM MOTPEOUTEIBCKUE CO00-
IIECTBA B MPOLIECC MPOCKTUPOBAHUS HOBBIX TOBAPOB M YCIYr. DTU MOTPEOUTENU Bia-
JICIOT 3HAHUSIMU O TIPOJIYKTAX 3a4acTyr0 B OOJIbIIEH CTEMEHH, YEM CaMO MPENPUATHE, U

Oeabro HaHHOﬁ CTpAaTCrun Kak pas ABJIACTCA NUCIIOJIb30BAThb OTOT (l)aKT.

Peub e, kak v 0 IpocTOM BBIOOpE MOTPEOUTENS LBETA Oy AYLIEro NPOAYKTa, KaK U
O LEJbIX KaMITaHUSX, HAIPABJICHHBIX Ha JEJIIETUPOBAHHUE MOTPEOUTENIO psiia MOJTHOMO-
YUl 110 YacTu pa3pabOTKM KOHIENIMU HOBOroO ToBapa. [Ipumepom 3aech MOXKET Ciy-
xuTh (puHCckas komnanus Nokia co cBouM cioranoM “‘share your ideas” (c aHri. « jae-
JUCh CBOMMH MJIEIMH »), Korja Obula cOo3[aHa Iiesias HHTepaKkTUBHAs miat(opma, 1mos3-
BOJISIFOLIASL KKJIOMY MOTPEOUTEN0 y4aCTBOBAaTh B KOHCTPYHUPOBAHUHM KOHEUHOI'O IMPO-

TYKTA.

Crnenyromend cTpateruend sBJISETCS CTpaTerus co-promotion (KO-IPOMOYIIH).
[IpennpusiTue BOBJIEKAET, Yallle BCEr0 MOCPEICTBOM KOHKYpca, TpyHIy NoTpeOutenei c
LETbI0 UCIOIb30BaTh UX MOMOIIb B CO3[JaHUM BUJICOPOJIUKOB WU (PUIBMOB UX Oy1Iy-
X PEKJIIAMHBIX KOMIIaHUN HampuMmep Ha ceTu Yutube, Tak Kak NOoTpeOUTeNnr ObIBAIOT
HACTOJBKO YBJICYEHHBIMU TOBAPOM, YTO MOTYT €0 MPENOAHECTH CYIIECTBYIOIIUM WM
MpenoiaraéMbiM KIMEHTaM C OOJIbIIUM yOexaeHueM. Pa3paloTyuku U3BECTHOIO
ANEKTPOHHOTO KHUKHOTO MarazmHa AmaszoH (Amazon) co3gaiu Ienayro BeO-ceTb, Mo3-
BOJISIIONIYIO KJIMEHTaM, MUCATENsAM, U3JaTelisiM OOMEHHMBATHCSI CBOMMH 3HAHUSIMHU IO

KHIKHOM TEMATHKE.



TpeTbeil HEMaNOBAXKHOM CTpaTeruer sBISIETCS crparerus co-production (ko-
NPON3BOJACTBO). lcronb3ys AaHHBIN MOAXOM, MPEANPUsATUE pa3padaThiBaeT CPECTBRA,
MO3BOJISIIONIME €My MOAU(DUIIMPOBATH CBOE MPEMJIONKEHUE HCKIIOYUTEIBLHO 1O 3arpo-
caM KJIMEHTa MOCPEICTBOM IIaTGOPMBbI caMOOOCTyKUBAHUS, IPUTOM YK€ IO OOJIbIIIEH
YacTH BBIXOJAS 3a €e paMmku. KoMmaHus gaer cBOEMY KIMEHTY, HOpUMEp Kak Aup
®paHC TpU perucTpaly, NpaBo BbIOOpa KaHajda pacHpeaesieHUs U/Uid KOMMYHUKa-
[UU: TOTPEOUTENh caM MPOU3BOJAUT CBOM MpPHUEM B3aUMOJACUCTBUSI C MPEANPUSTUEM

(kak, rae, Korjaa U ¢ KaKoi 4acTOTOM OH JKeJaeT).

N, nakonern, yerBepras crparerus Customer Empowerment - co-determination (xo-
nerepmuHanusi). OCHOBHOUM uJeel 3TOU CTpaTeruu sIBIseTCsl N30eKaHue UHKPEMEHT-
HOT'O XapakTepa B3aUMOOTHOIICHUI MpeanpusTus ¢ norpedureneM. B memsx Oonee
KOHCTPYKTUBHOI'O yIPaBJIEHUS WHHOBAIUMAMHU, MpeIaracMbIMU NOTPEOUTENSIMU, JTy4-
IIUM I11aroM SIBJISIETCA pPaHHSS 3aUHTEPECOBAHHOCTh KOMIIAHMM B 11€J1€CO00Pa3HOCTH
npeioKeHnil kiuenta. YtoObl JOOUTHCS 3TOM €U, KOMIIaHUU KpeaTuBoi cetu eYeka
HanpuMep pa3BepaymBaIOT OTKPBITHIM U MPOAYKTUBHBIN THAIOT CO CBOUMH KIUEHTAMU
Ha KPETHUBHON OCHOBE, KOTOPBINA B JalIbHEHIIEM MO3BOJUT 00pa30oBaTh T'MOKYIO U MpH-

CHOCO6I/IT6J'IBHYIO CUCTCMY B3aUMOOTHOIIICHUI JJIA BBISIBJICHHUSA B3aHMMHBIX HOTpe6HO-

CTEH.
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BakHO OTMETHUTH, YTO 3TH YETHIPE CTPATErUU KO-CO3/aHUSI MOTYT B3aHUMHO JOTOJI-
HATH Apyr apyra. Hanpumep, co BpeMeHEM KO-MPOU3BOACTBO MOKET 3BOJIIOIMOHUPO-

BaTbh B CTPATCIrUI0O KO-MHHOBAIINH.

3. Knowledge Marketing (« MapkeTHHT mo3HaHu4 »): 10 JieT uccaegoBanumi

HecomHeHHo, 711 TOrO 4TOOBI KJIMEHT MPUHUMAJ y4yacThe B pa3paboTKe, Mpous-
BOJICTBE, peKJIaMe TOBapa, OH JOJKEH 00J1a/laTh ONpPEeICHHBIMUA KOMIETEHIIUSIMU. DTO
JIOCTATOYHO HOBOE HAIIPaBJICHHE B MapKETHUHTE, MOIYUYUBIIEE CBOE Pa3BUTHE B TEOPUU
Knowledge Marketing (« MapkeTuHr no3HaHus »), pazpadboranHoit Onerom Kypbato-
BoIM (Ilapwx 13 - Paris 13) B 2001-2011 roxy, (Curbatov O., Louyot-Gallicher M,
2011).

« MapkeruHr no3dnanus », « Knowledge Marketing » MoxeT ObITh onpeJesneH
KaK COBOKYIIHOCTb JIEWCTBHW, HAIIPAaBICHHBIX HA JCJIETHPOBAHMUE ITOJTHOMOYMM ITOTpE-

ouTeaam moCcpeaACTBOM COBMCCTHOI'O PA3BUTHA UX KOMHGTCHHI/Iﬁ.

« Mapkerunr nosHanus » - « Knowledge Marketing » 3a 10 ser B nepuon mexny

2001 u 2011 romax mpomesn myTh MOUCKA Y€PE3 Pa3IUYHbIE ATallbl, OCHOBHBIE U3 HUX:

2000-2001 :
- "'cTpaternyeckoe BUJICHUE": KJIMEHTHl KOMIIAHUU CTaTh CO-CO3AATEIISIMU OpraHU3aI1-

OHHOTO 3HaHUS, paboTast HaJ MPOEKTaMU NMOTPEOJICHUSI BHYTPUKOMIIAHUH,

2002-2005 : "cucrtemHoe BujacHHUE": 3HaAHHWE MapKETHHTA O(DOPMIISIETCS KaK OpTraHU30-

BaHHasA CUCTEMaA 3HaHHﬁ, HaBBIKOB U OTHOIIICHHUH C KJIUECHTaM U NpCAIIPUATHUA

2006-2007 :




- "mepcnektuBa" MapKETUHT OTHOIEHUN B '"pacIIUpEeHUM TMpPaB U  BO3MOXKHO-

CTCH KJIIMECHTAaY,

2007-2008 :

- "ympaBieHYecKui moaXo/" KO-CO3JjaHus CTOUMOCTH MOTPEOUTENEM C KOMIAHUSIMU ;

2009-2011 :
Teoputrnueckoe yuenne o « KoMmmereHuuu kivieHTa / AEIOBOM KOMIETEHIIMH » U
YIpaBIEHYECKUE MOJIXO0/bI «JIEMapIIIX » B HACTOSIIIIEE BpeMsl CTaOMIN3UPOBAJIOCH B JIU-

TCpaTypC MAPKCTUHI'd OPUCHTUPOBAHHOT'O HA KOMIICTCHIIUIO KIIMCHTA.

3a 10 nmer ObUIM BBISBIEHBI CBSI3U MEXAY MApPKETHHIOM U TOHATHUSIMU . HHPOpMa-
1S, 3HAHUSI, KOMIIETEHTHOCTh B TpexmepHoM u3Mmepenuu (3D). Kaxnas u3 3Tux cps-
3€H ABJISIETCSI  YacCThIO ABOJIIOLMM  MApKETUHroBbIX  uccaeaoBannit  2001-2011
OT "pBIHOYHOI'O MUCTOJIb30BaHUs MHPopMaIuu" 10 "MapKETUHT yIpaBieHUE 3HAHUSIMU
KIIMeHTay: « market information use » (« 1D Knowledge Marketing») to « marketing

knowledge management », (« 2D Knowledge Marketing »).

B mportecce co3mgaHus CTOMMOCTH B MApKETHHIE TMOHITHE « KOMIIETEHTHOCTH » (KOM-
MEeTCHIIUM KJIMCHTAa W KOMIICTEHIIMHU MPEANPUITH) MPEBOCXOAUT MPEABIAYIIHE ABa TO-
HATHUS « HHPOPMALIMK» » U « 3HAHHUH ». ITO MPUBOJUT HAC KBHEAPECHHUIO TPETHETO M3-
Mepenus («3D Knowledge Marketing» « 3]1 MapkeTHUHT TTO3HaHUS »), OCHOBAHHOTO HA
«KOMIIETEHITUH CBSI3U KIHUEHT/ TIPEANPUITHE» B MPOILIECCE COBMECTHOTO CO3/aHUS CTO-

HUMOCTH.
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«3D »
Information : du (from) Knowledge
de Uentreprise au mar- Marketing :
ché
« vision en 1D »

Compétences du client
mises en jeu avec la compé-
tence de I’entreprise dans
la co-création
« vision en 3D »

Connaissance organisa-
tionnelle :
du client et de ’entreprise
« vision en 2D »

Tak 4TO ke Takoe KOMIETEHIIUSI MOTPEOUTENSI U KOMIIETECHIIUS CBSI3U?

Bo BTopoit monoBuHe 60-x ro/1oB ObUTH NPEANPUHSTHI MEPBbIE MOMBITKU OXapaKTe-
pu3oBaTh noBejfeHue notpedurens. Ux menbio 0bU10 cPOpMyIUPOBATH COBOKYMHOCTD
ATAIOB, KOTOPBIM CJIEAYET MOTPEOUTEh, OCYILECTBIISISL TPOIIECC MPUOOPETEHUS TOBapa.

OpnHako MOCTOSIHHO HAOJ0J1aJ0Ch TOCTOSIHHOE HECOIIaCHe OTHOCHUTENIBHO OIpejie-

JICHUA KOMHGTCHHI/Iﬁ KIIMCHTA.

Pabotrel Annb6a n Xatumacona (Alba et Hutchinson,1987) momarator, 4to 3HaHUSA
noTpeduTesst 0a3upyrOTCs Ha JBYX OCHOBHBIX COCTaBISItOUX: familiarité (ot (panil.
CIOBa « 3HaAKoMcmeo ») U expertise (0T (paHIly3CKOro CloBa « akcnepmusza »). Ilon
'familiarit€' aBTOpBI MOHUMAIOT OMPEIEIEHHOE KOTUYECTBO 3HAHUM O MPOAYKTE, HAKOM-
JICHHBIX MOTpeOuTeneM. DTH 3HaAHUS NPUOOPETAIOTCS UM B TIOBCETHEBHOM KU3HU, OYyIb
TO TIOMCK MH(POpPMAIIUU B PEKJIAMHBIX IPOCIEKTaX, HA TOBAPHBIX BBHICTABKAX, OOIICHHE
C IpoJiIaBIlaMU B TPAJUIMOHHBIX Mara3uHax, OOCYXIEHUE MPOAYKTa C APY3bSIMH U

6J'II/13KI/IMI/I, HJIN K€ 3HAHUS, TOJTYyYaCMBbIC ITPU HETOCPCACTBCHHOM 06J'IaI[aHI/II/I TOBApOM.
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[Ton moHsTHEM « expertise - AKCHEPTU3a » MOTPeOUTENsE MOHUMAETCSI CIIOCOOHOCTh
noTpeouTesNst pa3ouparhcsi B GPyHKIIMOHAIBHBIX U KAYECTBEHHBIX XapaKTEPUCTUKAX, 3a-
JIO)KEHHBIX B TOBape. JKcnepTusa 0a3upyercsi Ha KOTHUTUBHBIX CTPYKTypax (Hampu-
Mep, BOCIPUSITHE CBOMCTB TOBApa), a TaKKE HAa KOTHUTUBHBIX MPOIECCax, KaK-To, MpH-

HATHUE ONPECICHHBIX PEIICHUN HA OCHOBE BOCIPUSATHIA.

Bo3bMem nipyrue ucciieoBaHus noBeAeHus noTpeduteneit — padbotel Bon Xunmens
(Von Hippel, 1986), xoTopslii cpenn OOBIKHOBEHHBIX MOTpeOuTenel BbiaeseT lead-
users (OT aHTJIUUCKOTO CJIOBA «I10JIb30BaTeNu-IUuAeph»). [lob3oBaTenu-muaepsl — 3TO
OCOOEHHO CKJIOHHBIE K MHHOBAIUSAM MOTPEOUTENH, KOTOPBIE YAaCTO AKCHEPUMEHTUPYIOT
WU BUJIOM3MEHSIOT CYIIECTBYIOIIME TOBAphl TAaK, YTOObI OHU JIy4llle yAOBJIECTBOPSUIH
ux norpedHoctu. Mpeu, monyyeHHble OT MOJAOOHOIO THUIA MOTpeOUTENel, 3a4acTylo
OKa3bIBAIOTCS JIyUllle UjeH, pa3pab0oTaHHBIX BHYTPU OpraHU3AINU.

Haxkonen, padotst Bapro u Jlom (Vargo et Lusch, 2006) npennarator Tpu 3Ha4u-
TENbHBIX U3MEHEHUS CYIECTBYIONIEH MapaJurMbl MapKETUHTA:

1. Bcé mpeyioxkenue JOKHO pacCMAaTPUBATLCS KaK yCIyra; clieyeT OTOMTH B CTO-
POHY OT TPAAUIIMOHHOUN (HOPMBI TPUOOPETEHUSI TOBApA U CKOHIICHTPUPOBAThH BHUMAHKE
Ha MPOIECCe €ro NoTPeOICHUs KINEHTOM;

2. CTOMMOCTb CO3AETCS KOJUIEKTUBHO MPEANPUITUEM U KOMIETEHIIUSIMU TOTPEOU-
Tes,

3. CTouMOCTh OmpeAesieTcsl MoTpeOuTeaeM, NPEANPUATUE JIUIb JIeNIaeT Mpeasio-

KCHUEC CTOUMOCTH.

Crout oOpaTUTh BHUMaHUE HA TO, YTO BCE BBIIICNIEPEUUCICHHBIE aBTOPHI MPUIAIOT
OTPOMHOE 3HAYEHHWE KOTHUTHUBHBIM aCMEKTaM MOBeACHUS noTpedutens. B To xe Bpems
KOTHUTHBHAs TEOPHs, OCHOBAHHAS HA «IIOBEJICHYECKOM MAPKETHHIE» TPAKTYET MOTpE-
OuTeneil KaK BIAJEIbIEB ONMPEICICHHBIX 3HAHUHN, TpeHeOperast uX KPeaTUBHBIMU CIIO-
cobHocTsiIMU. TakuM 00pa3oM, LIEJIbI0 TEOPETUUECKOTO0 UCCIEAOBAHUS SBISIIACh BbIJeE-

JICHHUC U OIIPCACIICHUC MHBIX THUIIOB KOMHGTCHHHﬁ, KOTOPBIMH 06J1az[aeT KJIIMCHT.
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4. HpeIlCTaB.HeHI/Ie NOHATHHA «KKOMIICTCHINA KJIMCHTA»

Nurterpupys Bce cymectByronue noaxonasl « 31 - 3D Knowledge Marketing » k onpe-

JETICHUIO KOMIIETCHIIMI TOTPEOUTEIISI, MBI IIPEIaracM CICAYIOITyI0 KIacCHU(BUKAITHIO :

Koznumuenaa komnemenyusa kaiuenma ( compétence cognitive)- 3T0 OCO3HAHHAsS
CIIOCOOHOCTh KJIMEHTa aHAJM3UPOBATH IMPEJCTABICHHYI0 HAa PacCMOTpeHUEe MHQopma-
IUI0 O MPOJIYKTE, €r0 Ha3HAYEHUU, UMETh MPEJCTaBICHUE 00 acnekTax (PyHKIMOHUPO-
BaHUS JAHHOTO MPOJYKTa, €ro MOTPeOUTEIbCKUX CBOMCTBAX, OTIMYUSIX OT aHAJIOTUY-
HOM MPOAYKIMHU, 3HATh B OOIIMX YepPTax CIOCOObl MHCTAJUIALMU MPOAYyKTa, (hOpMUPO-
BaTh NMPEANOUTECHHS ISl TOKYIIKH, TPUHUMATh PEIICHUE O MOKymnke. Takxke HeoOxo-
JUMO OTHECTH K 3TOMY THUIYy KOMIIETEHIIMU U (JOPMUPOBAHUE OLICHKHU YEJIOBEKOM CBOE-
ro OTHOIIEHUSI K CTOMMOCTH MPOAYKTA U €TI0 OIEHKY BIIMSIHUS MUCIOJIB30BaHUS U MPO-
M3BOJICTBA HA TOBEJICHYECKUE U COLIMAIbHBIE aCIIEKThI CYIIECTBOBAHUS, KaK CaMOro Io-
TpebuTensi, Tak U oOlecTBa B 1eJoM. BecbMa akTyalnbHO B HACTOSINEE BPEMsI U OCO-
3HaHUE BIUSHUS MPOAYKTAa HA OKPYKAIONIYIO Cpely, a C OypHBIM Pa3BUTUEM HAYUYHBIX

3HAHUU O TCHETUKE U BIMSIHUC Ha OpraHu3M 4YCJI0BCKaA.

Hucmpymenmanvnaa komnemenyus (compétence instrumentale) — 310 cnoco0-
HOCTb, HaBBIKM KJIMEHTA, MTO3BOJISIONINE CAMOCTOSATENILHO BBECTU B JICHICTBUE (aKTHUBHU-
pOBaTh, MHCTAJUIMPOBATH) MPOIYKT JJIs1 UCIIOJIb30BAHUS €r0 MOTPEOUTENHCKUX CBOWCTB.
NHcTpyMeHTallbHAas KOMIIETEHIMS OTPakaeT chelualibHble, TpopecCUuOHalbHbIC, Yallle
TEXHUYECKUE 3HAHUS U HABBIKM KIIUEHTA. Y UYUTHIBAsA, 3aJI0)KEHHOE B YEJIOBEKE CTPEM-
JICHHE TIO3HABaTh HOBOE U CIIOCOOHOCTH MOJy4aTh YJOBJIECTBOPEHUE OT TBOPUYECKOM Je-
ATEIIbHOCTH, UMEIOTCS TEHACHIMU PAa3BUTHUS €r0 UHCTPYMEHTAIbHOW KOMIIETCHIIUH,
JaXe €CJIU ATU KOMIIETEHIIUH JIe)KaT BHE 00JIACTH €ro MHTEpecoB. B KOHEYHOM cueTe,
KOMIETEHIIUS TPUBOJUT K YMEHBIIEHUIO CTOUMOCTH MPOYKTa JJisg moTpedutens. Beab

KOHCYJIbTAllUN CIICHUAIIMCTOB TOJIBKO KaXXYTCsA OecIIaTHBIMU AJIA IOKYIaTClIsd, a JJIAd
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MMPOU3BOAUTCIIA OIlNIaTa TPyJda KOHCYJIbTAHTOB CHWKACT KOHKYPCHTHYIO CIIOCOOHOCTh

TOBapa

Tpanceepcanvnas komnemenyusa ( compétence transversale) — 3To crmocoOHOCTh
KJIIMEHTa OMpPEACIUTh KOMIIETEHTHOTO MOCpeAHuKa (IIpoBaiiiepa, quiaepa u T. 1.), KOTo-
PBIil CBOMMU YCITyTaMU MOKET KOMIIEHCUPOBATh OTCYTCTBUE Y KIMEHTA HEOOXOUMOro
YPOBHSI HHCTPYMEHTAJIBHOM, (2 MOXKET M) KOTHUTUBHOU KomneTeHuuu. Ha onpenenen-
HOM 3Tall€ 3Ta KOMIIETEHLIHS SBJSETCS CBA3YIOIIUM 3BEHOM MEXKy KOTHUTUBHOW U WH-
CTPYMEHTAJIBHOW KOMIIETEHIUEN U €€ POJIb MOKET UMETh PA3JINYHOE 3HAUYCHUE, KAaK B
CUJIy TOSIBJICHUS HOBBIX NPOAYKTOB, TaK M B CHJy pPacCTylIMX TEMIIOB HAY4YHO-
TEXHUYECKOro mnporpecca. lIpeacrasnsercs, 4To oHA UMEET NEPUOIUUYECKYIO COCTaB-
JSONIYI0, KaK JJi OTJIEIbHOT0 OTPEeOUTENIs, TaK U JJIsl OTACIbHOM KaTeropuu npoayK-
TOB. DTO HAIVISIAHO BUAHO Ha mpocToM npumepe. [Ipu mepBoit mokynke MOOUIBHOTO
TenedoHa y moTpeOuTesisi BO3HUKAET MHOKECTBO BOIIPOCOB, KOTOPhIE OH 0€3 KOHCYIIb-
TaHTa HE MOXET pemnTh. Ho mo Mepe ucnonb3oBaHus Teae(oHa U MoIy4eHUs HaBBIKOB
paboThl ¢ HUM (TOBBIIICHHUSI 3HAYEHUS WHCTPYMEHTAJbHOW KOMIETEHIIUH) MOTpPeOu-
TeNlb BCE MEHbBIIE U MEHbIIE TPEOYET KOHCYIbTALMNA NaKe MPHU MOKYIKE 0oJiee CIOXK-
HbIX Mojenei. [loka He moHagOOUTCs APYro TUIM YCTPOMCTBA OECIPOBOJHOU CBS3H,
HanpuMep paguoCTaAHIUH.

TpancBepcanbHONW KOMIETEHIIMEH JOJKHBI 00J1a/laTh KaK MOTpeOUTeNb, TaK U MPo-
U3BOAUTENB. B 9TOM 3Ha4eHUHU MOCOOMEM IO TPAHCBEPCATBHOM KOMIIETCHIINHU CITY>KUT

MEPEUYCHb TaPAaHTUMHBIX MACTEPCKUX U CEPBUCHBIX LIEHTPOB.

Bricokuii ypoBeHb KOMIETEHIIMM KIMEHTA aKTUBU3UPYET MOOYAUTEIbHBIE MOTHUBHI,
MOTPEOHOCTH, YJIyUIIalOlMe KauyeCTBO >KU3HU, TA€T BO3MOXKHOCTh AaKTUBHEE y4acTBO-
BaTh B MPOIECCE MPOAALKU-TIPUOOPETEHUS MPOAYKTA. AKTUBHOE K€ y4acTue B Ipoliec-
C€, YTO HEMAJIOBAXXHO M YNOMHHAJIOCh BBIIIE, MPEIANOIaraeT »3JEMEHT TBOPYECTBA U

9YBCTBO YJIOBJICTBOPCHHA CO BCECMHU BBITCKAIOIMMMU IMOCICACTBUSAMM.
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OnnHako, cTpemiieHHne K 00Jiee BRICOKOMY YPOBHIO KOMIIECTCHITUN OTPAHUIMBACT KPYT
KJIMEHTOB, €10 00JIaaromeil T. K. TpeOyeT ONMpeCICHABIX 3aTpaT BPEMEHU M PECYPCOB

JUTS MOTUBALIMY KJIMEHTA U €€ (OpMUPOBAHUS Y HETO U JTalIbHEHIIIETO pPa3BUTHSI.

[lon nonamuiinoii komnemenyueii (compétence notionnelle) monrmaroTcst 3HaHUS
Y HaBBIKUA MOTPEOUTENs, MOSIBUBIIHUECS BCJIEICTBUE €T0 BIAJICHUS ONPEICICHHBIMU T10-
HATUSIMUA — OIOJKET, CTOMMOCTh, 3((HEKTUBHOCTh, CPOK IKCILTyaTallid, PEMOHTOIPU-
TOJIHOCTh, JKCIUTYaTallMOHHBIE PAaCXObl, MPOU3BOJUTEIIBHOCTh, TAPAHTUIHBIE 00s13a-
TENbCTBA, 00J1aCTh NPUMEHEHHUS, (PaKkTypa U T. 1., — CBS3AHHBIC C ONPEACICHHBIM MPO-
nykroM. Hajo oTMeTuTh, 4TO MOHSTHITHAS KOMIIETCHIIUS aJeKO HE OJIHO3HA4YHA U HE
BCETJla MOJOXKUTENbHA JUIsl Tpou3BoauTesia. OHa JaeT CKopee MPeuMyIlecTBa KIUEHTY,
MO3BOJISIET €MY OMPENEIUTh 1eIeCO00pa3HOCTh MPUOOPETEHUS MPOAYKTA HE TOIBKO IO
€ro OTACJIbHBIM XapaKTEPUCTUKAM, 3a4aCTYIO JYUIIUMH, YeM y OJIMKalIINX aHaloroB,
HO U 0 KOMILJIEKCHOM OIIEHKE 11eJIeCO00Pa3HOCTH MPUOOPETEHUS OMPEIETIEHHOTO MPO-
IyKTa Ha JaHHOM »JTane. Hampumep, 1enecooOpa3HOCTh MPUOOPETEHUsI JEHIEBOrO
CTPYMHOIO NPUHTEpPAa MOXKET CTaTh COMHMUTEIBHOW, MPH Y4YETE€ BBICOKOW CTOUMOCTH

pPacxXoaHbIX MATCPHUAJIOB U HEBBLICOKO IMPOU3BOAUTCIIBHOCTH.

Haxonen, peaauuonnana komnemenuyus ( compétence relationnelle ) sBnset coOou
HaBBIKM KJIMEHTA MO OpPraHM3alliyd €r0 B3aMMOOTHOIICHHH ¢ mpeanpusthueM. WMHbIMU
CJI0BaMH, KakKUM CIIOCOOOM, M Ha KaKOM JTalle B3aMMOOTHOIICHUU KIUEHT IMpearnoye
Obl ompenenarTh yClIOBUS M O(DOPMIIEHUE CHCIKUA C MPOJABIIOM. YUHUTHIBAs BBICOKHE
TEMIIbI )KM3HH U pabOThl B COBPEMEHHOM MHpPE, TOBCEMECTHOM «HEXBATKH BPEMEHMY,
BIIMSTHUE HEOIPEICICHHOCTH U (hOPC-MaKOPHBIX, JaKe HE3HAUUTEIbHBIX, 00CTOSTEIIb-
CTB, M IPOCTO B CHIIy YEJIOBEUECKUX CIA00CTEeN WM Jake HeXKelaHusl KOHTAKTOB, BO3-
MOXHBI YCJIOBUSl 3aTATUBAHUS KIMEHTOM CHCJIKUA C OMPEACIICHHBIM MPOAABLIOM, HIIH
Jaxe OTKa3a OT CACIKHU M3-3a KaKUX-TO HEynoOCTB e€ opopmiieHusi. Y 3T0 BO3MOXKHO
Ja)Ke Ha MOCJETHEM 3Tare MOATOTOBKH CIIENIKH, TIOCJE NPUHATHS PEIICHUsI 0 Tpruoope-
TEHUHM MOPOJYyKTa y AaHHOTO mpojaBua. [loaTomy HEoOXOAMMO MPEACTaBUTH KIUEHTY

MaKCHUMAJIbHYI0 BO3MOXHOCTh OOIIIEHUSI U MHOTO00Opa3ue crnioco00B B3aMMOOTHOIIICHUM
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C MPOAABILIOM, YUYUTHIBAIOIIUX BCE OCOOCHHOCTH MPEACTABICHUM MOKYyIATeNs O Ipoliec-
ce IpuoOpeTeHUH MPOYKTa OT BIOOpA MPOAYKTa JI0 €ro MOJIYy4YeHHUs, T. €. €ro KoMIle-

TEHIINI.

Komnerenuus
Compétence
KoruurusHas HNHcTtpymenTanbHas TpancsepcaibHas
Cognitive Instrumentale Transversale
Ilonsaruitnas Pensguuonnas
notionnelle relationnelle

ManoBeposiTHO, YTO KJIUEHT OYyJIeT TPAaTUTh BpeMsl CIIEIHAIbHO JJIsl TIOMCKA M0 BCEM
HMCTOYHMKAM HOBBIX TOBapoB. Ha HawanpHOM 3Tane eMy NpeAno4YTUTEIbHO MpPEABAPH-
TEJIbHOE O3HAKOMJICHHE C TOBApPOM HWJIM YCIYyTOW, OCYIIECTBIISIEMOE KakK Obl MHUMOXO-
JOM. 3HAYEHHE PEKJIaMbl 3/IECh MEPEOLEHUTHh TPYAHO, HO IMPHU 3aUHTEPECOBAHHOCTHU
KJIMEHTa OH OyJET UCTBITHIBATh HEOOXOIUMOCTh JOMOJHUTENbHOU nH(popMannu. Mamo
TOro, OH JiJisi €€ MPOBEPKHU U JJIS MOATBEPKICHHUS CBOETO BbIOOpA MPEANOUTET pa3iny-

HbI€ UCTOYHUKH UH(POPMAIIHIH.
MoxHO CcKa3aTh, YTO TAKOE MPEAOCTABICHUE KIMEHTY YCIOBUU MOIydYeHUs UHDOP-
MaIluyd ¥ 0OMEHa €10 Mbl Ha3bIBa€M MYJIbTHKAHAJbLHBIM MAPKETHHIOM, CBS3b KOTO-

pPoro ¢ KOMICTCHIWAMU KIIMCHTA MBI 1 UMCCM L CJIbIO ITPOAHAIIU3UPOBATD.

OI[HaKO BO3BpalmiasiCb K TCMATHUKC KOMHCTCHHI/Iﬁ HOTpC6I/ITeJ'ISI, CTOUT HAIIOMHUTD,

4YTO MapKeTuHr «mno3HaHus» Knowledge Marketing npencrasiser coboil oneparioH-
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HBI METOJ, 3aKJII0YAIOIIUICS B MOOMIN3AIMY U PAa3BUTUU KOMIIETEHIIMNA KJIMEHTA Iy-

TCM BOBJICUCHUA X B IIPOLCCC KO-CO3JaHUA CTOMMOCTH.

« Mapkerunr noszHanus » Knowledge Marketing npenaraer TUIOJOTHIO KIIMEH-
TOB, KOTOpasi CTPOUTCS BOKPYT JIBYX TJIABHBIX H3MEPEHUI:

- YpOBEHb KOMIIETEHIIMI KIMEHTA U

- CTENEHU BOBJIEYEHHOCTHU KJIMEHTA B MPOLIECC MOTPEOIEHUS.
Ha nmepeceuenun 3THX IBYX M3MEpEHHi - (CUIIbHOE, cllaboe, cpeaHee) - OompeaenseTcs

ACBATH I'PYIIII KIIMCHTOB!

KomrmereHTHBIN

A .
Pedepentsr Koutponepsr | OxcnepTsl
0 : ] Cepame
OTEHIIHANIbI
1L T Customer C§o6mecmo
JIUCHTOB
«nevovlechenye » . Empoverment |
(hanb!
Bosneuennocts - - A Bosneuennocts + +
< >
Jemapmr 2
I'pynna knuen-
TOB, HE BOBJIC-
YEHHBIX B Ilorenuunaner 2 Henonnomounsie
Customer «HEMOJIHOMOYHBIE))
Empoverment
v

Haunnaromnuii

S. Tunosaorus KianeHToB « I'ny3mana » coraacno « 3D Knowledge Marketing »

(Kypoaros O. Jlyio-I"anunuie)

Kareropus kiueHToB, KoTOpasi He BoBieueHa Customer Empowerment — 3TO TaK Ha3bl-
BacMbI€ KJIMEHTHI, KOTOPHIC HE JKENAl0T OBITh BOBJICUCHHBIMU B IPOIECC KO-CO3/IaHUS
CTOMMOCTH, ¥ HE JKEJIal0T pa3BUBATh CBOU 3HAHMS U KoMmIleTeHIMH. CTpaTerus Mapke-

THHI'A ITIO3HAHWA OPUCHTHUPOBAHA B OCHOBHOM Ha KJIMCHTOB, KOTOPbLIC CHUJIbHO BOBJICUC-
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Hbl CBOMMHU KOMIIETEHIIUSAMHU B MPOLIECC KO-CO3AaHUsI CTOMMOCTU. OTCIO/Ia BBITEKAIOT
JIBa CII0Cc00a MPUMEHEHUS ATOM CTpaTeTruu:

- Co3ganue CTOUMOCTH ¢ HanbOoJee BOBICUCHHBIMU KIMEHTAMU, HauboJiee 3auHTe-
PECOBaHHBIMU MPOAYKTOM, YCIyTOW, MapKOH — FKcHepTamMu, KOHTpoJepaMu, cooOlie-
CTBaMU;

- Co3ganue CTOUMOCTH C JIPYTUMH KIIMEHTaMU, UCXOsl U3 KOTOPBIX, Obl1a 00pa3o-
BaHa IepBas rpynma — noTeHuuansl 1 u 2.

* Hanpasnenue nedictBuil mpousBoautTens (mpojasia) - demaput 1 - cocTOUT B

nepeopreHTaluu KIMeHTOB B «cepAale Customer Empowermenty.

* HamnpaBneHune neiCTBUN NPU demapui 2 3aKIII0YAETCS B Pa3BUTUU KOMIIETEHIIUM

YK€ BOBJICUYCHHBIX KJIMEHTOB.
Hwxe npuBeneHbl ONMMCaHUS OCHOBHBIX 7 KaTErOpUM KIHMETOB YYaBCTBYIOIIHUX B IPO-

necce « 3D Knowledge Marketing » - Tunonorus « I'my3mana » (Curbatov, Louyot,

Gluzman et all. 2008)

(I)OKVC HAa KIIMCHTOB <QKCIICPTHI»

BbIcokasi cTenneHb BOBJIEYEHHOCTH

Onucanue:
d KHI/IGHT CHJIBHO BOBJICYUCH B peHHI_[I/IOHHHﬁ Hpouecc C HpGI{HpI/IﬂTI/IeM B

obiactu CO3JaHuA U pa3BUTHA HOBOT'O TOBapa»

o * KiwueHT sABIgeTCS KpCaTUBHBIM, HE3aBUCHUMBIM, OH UIICT MMPOAYKTUBHBIX
Bbicokuil ypoBeHb

» OTHOIIICHHUH C pa3sHbIMU OGH_ICCTBGHHBIMI/I CUCTCMaMH, B JJTaHHOM CJIy4dac
KOMIIeTCHIIUN

C IPEANPUATHEM Ul IOJIyYCHUS 3HAHWUM, CIIyKAlUMX Pa3BUTHUIO €ro

KOMIIETEHIINH.

Bosieyenue B:
B mporiecc pa3paboTky HOBBIX MHHOBAIIMOHHBIX MPEJIOKECHUN;

Bo B3auMOOTHOLIEHUS € IPEANPUATHEM U IPYTUMHU IPYIIIIAMH KIMEHTOB.

18




@PoKyC Ha KJIIHEHTOB « pedepeHTOB»

Ciaadas cTenneHb BOBJCYEHHOCTH

Onucanmue:
*  OO0naaarT KOMOETEHIUSAMH YIPABIATh HH()OPMAIIMOHHBIM U BU3Y-
AJIbHBIM co;:[epncaHHeM; SABJIIAKOTCA «JUITTIOMaTaMHuy |

* DkchepTsl B 007aCTU KOTHUTUBHOW KOMIIETEHIIUU ; «CIOKOWHBIC»

Boicoknii YPOBEHb noTpeOUTENH;
KOMIleTeHI 1 ® PacnpoctpanuTenu HHPOpPMALUH.
BoBiie4yeHHOCTD:

SIBIAIOTCS CO-IIPOMOYTEPAMU IIPEMIIOKECHUM MPEANPUATHS, IIepeaaBas UH-
(popManuio IpyruM KIHeHTaM;
Berynaior B OTKPBITHIN JUATIOT € MPEINpPUATHEM, IOMOTal0T CBOeH HHGOp-

Maluel alanTupoBaTh TOBAP CBOMM MOTPEOHOCTSIM.

(I)OKVC Ha «COOﬁllleCTBO KJIHCHTOB»

CuiibHasl CTeneHb BOBJIEYEHHOCTH

Onucanne:

e KiuMeHTHI, CHJILHO YBIIEYCHHBIE MPOLECCOM MOTPEeOICHHs OmpeaeeH-
HOT'O TOBapa ;

° KJII/IGHTLI C 06LI‘-IHO BBICOKUM eraTI/IBHbIM INOTCHIHUAJIOM, ABJIAOIIHUCCA

YJIeHAMU PEajbHOTO MM BUPTYAIbHOTO COOOILECTBA;

. * KiaueHTHl, HaIel€HHBIE BO3MOKHOCTBIO MEXKOOIIMHHOIO B3aHMOIEH-
CpenHuii ypoBeHBb

" CTBHS JIHOO B3aI/IMOI[eI‘;ICTBI/IH C OpCANIPUATHCM, ABJIAKOTCA JIMACpaAMU
KOMIIeTCHIIUN

MHEHHMS B BUY CBOEH 00bEAMHEHHOCTH; 1oJib3oBaTenu Beb 2.0.

BoBJjie4eHHOCTD:
Mob6unu3anusi KOMIIETEeHIMH COOOIIeCTBA KIMEHTOB MPEANPHUATHEM IIyTEM
B3aMMHOT0 IIpoliecca 00yUYeHHUS;
KomnnekTuBHbIE KOMIIETEHIIMK (MO3TOBOM IITYpM) H3-3a pa3iMuus UHTEPECOB
MIO3BOJIAIOT IIOCTUIaTh Pa3JIMYHbIE CTOPOHBI OTHOLIEHMsI K TOBapaM, K UX IIO-

TpeOUTETHCKUM CBOIMCTBaM, (OPMHPOBATH HOBBIE MTOTPEOHOCTH.
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(I)OKVC HAa KIIMCHTOB «KKOHTPOJICPOB»

Beicokuii  ypoBeHB

KOMIIETEHIIUHA

CpeILHSISI CTCIICHBb BOBJICUCHHOCTH

Onucanmne:

° KJII/IGHT BOBJICKACT U ynpaBnﬂeT CBOHUM OIIBITOM HOTpCGJ’IeHI/IH BO B3a-
MMOJICHCTBUU C IPEANPUATHEM YePE3 MIPEAIOKECHUE;

hd 9KCHCpT B OTHOLICHUAX C Hpe,Z[HpI/IHTI/IeM u ero HpeILHO)KeHI/ICM, OH_Iy-
THUMasd COHpOTI/IBHHeMOCTL, co3agaBacMad OTHOUICHUSMHU C HpG,Z[HpI/IH-

THEM;

* borathblii ONbIT aHaNM3a UHOOMPMAIIMOHHOTO COJICPKAHUS BCIICICTBUE

001a1aHNs TOCTATOUYHBIM KOJIMYECTBOM KOMIIETEHITUA.

BoBJieueHHOCTD:
- [ToaTanHoe BOBJEUEHHUE OMBITa KOHTpoOJIepa B pa3pabOTKU U ompee-
JICHHE XapaKTEPUCTUK TOBApPA;

IIpoexTrpoBaHuE OTHOLIEHUN C IIPEANIPUATUEM.

@Pokyc Ha «cepane Customer Empowerment»

Cnabas wm CpcaHids CTCIICHb BOBJICUCHHOCTHU

CpenHuii  ypoBEHb

KOMIIETEHIIUH

Onucanue:
- Knuenr o6namaer CpeAHUMH KOMIICTCHUIUSIMHU U KE€JIAaeT UX Pa3BUTh U

peann3oBarthb;

- BoBieyeHHOCTh JaHHOW TIpynIbl KIMEHTOB OOYCJIOBJCHA He3a-
BUCUMBIM T€JOHU3MOM, KOTOPBIH MOXET OBbITb HM3MEHEH, HCIIONb3YS

OIIBIT CO-TIPOU3BOJACTBA.

BoBJieueHHOCTD:

- IlpakTuyecku co-mpoU3BOAUTENH, OPMHUPYET HA OCHOBE CBOMX

« TCAOHUCTUYCCKUX » 1 CUMBOJIHMYCCKUX HpCIICTaBJIeHPIfI.
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(I)OKVC Ha «KHCIMOJIHOMOYCHHBIX>» K/IHMCHTOB

CuibHasl CTeneHb BOBJIEYEHHOCTH

Cnalblii  ypoBeHb

KOMIIeTeHIIMH

Onucanne:

- KOMHCTCHLII/II/I 9TUX KIIMCHTOB CHaGBIe UK HE U3BCCTHLIC,
KHI/IGHT CUJIBHO BOBJICUCH B HpOI_ICCC B CI/IJ'Iy YaCThbIX KOHTAKTOB C HpeI[HpI/ISITI/I-
eM Ipu NpuoOpeTeHUH TOBAPOB U YCIYT, HO KOTOPBIA He 00JalaeT OTINYu-

TCIBbHBIMU 3HAHUAMHU U KOMIICTCHIIUAMM.

BoBJieueHHOCTD:
OTHU KIMEHTHI HE ABJISOTCS 1enbto crpaterun Customer Empowerment, Tem He
MeHee, peub UAET O HaOJIIOJEHUH 3a ATOHM TPYIION KIMEHTOB, 4TOOBI OHU CBO-

UM «COIIPOTHUBJICHUCM)» HC CTAJIM OITACHBIMU IJIA PCAIIPUATHA.

(I)OKVC HA KHCIMOJITHOMOYCHHBIX» MOTCHIINAJIOB 2.

Husknii YPOBEHb

KOMIIETEHIIUHA

CpeILHSISI CTCIICHBb BOBJICUCHHOCTH

Onucanue:
- KHI/IGHTBI-,Z[€6IOTaHTLI, JKEJIaroue pacmnpnTb 1N HAIIOJIHUTL CBOH
KOMIICTCHIIUH,

- KumeHThI, BOBI€UEHHBIE B HEITOCPEACTBEHHYIO PEAJIN3ALINIO IPOEKTOB;

- KimeunTtsl ¢ HeqocTaOMEN KOTHUTUBHON KOMIIETEHIIHEH.

BoBJieueHHOCTD:

- OO0pa3oBaHue KJIMEHTOB CO CTOPOHBI HPEANPHUATHS MOCITYKHUT MO3M-
THUBHBIM TOJITYKOM pa3BI/ITI/I5I nux KOMHGTGHI_II/Iﬁ U CTCIICHU BOBJICYCHHOCTH,

- BBenenue 0a3 JaHHBIX O 3TOM rpynIe KIUEHTOB, KOTOPAs MO3BOJIUT

3alIiChIBaTh BCC KOHTAKThBI C HUMU B IIOMCKAX aMeHI/IOPaHI/II/I HpG,Z[JIO)KC-

HHL.

Takum 00pa3oM, HOBEHINIME TCHACHIIMM B MapKETHUHTE TIpeamnoaaraT auddepeHuupo-

BaTh KJIHMCHTOB B 3aBUCHMOCTHU OT HX KOMHGTGHHI/Iﬁ H CTCIICHHU BOBJICYCHHOCTH B IIPO-

1IECCHI CO3JaHUsI CTOMMOCTH U MPEIJIOKUTh MPEANPHUATHIO HOBEHIIIHE MTOIX0AbI B Qop-

MHUPOBAHHUHA B3aMMOOTHOIIICHUN C CBOUMH HOTp€6I/IT€JI$IMI/I, 4YTO B KOHCYHOM HTOIC IIpHU-

BCICT K B3aNMMHOM BBITOAC. Ho xakue HY>KHO HCIIOJb30BaTbh KaHAJIbl CBA3H IIPHU 3TOM
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B3auMoJielicTBuu? UTo co0oil mpencTaBisieT MpUOOpETAIomUi BCIO OOJBIIYIO0 TMOMY-
JISIPHOCTH BBIIICYTIOMSIHYTHIM MyJIbTUKAHATIBHBIA MapKETUHT U €r0 MEePexXoj B KPOCCKa-

HaJbHBIA MapkeTUHT ¢ nomoinbio Knowledge Marketing ?

6. MyJbTHKAHAJIBHBIH M KPOCCKAHAJIBHBbIM MapkeTMHI B « 3D Knowledge

Marketing ».

MHoOro JIeT MapKeTOJIOTH CIIOPHUIIA O TOM, KaKUM JIOJKEH ObITh MAPKETUHT U MapKe-
TUHTOBbIE KOMMYHUKAIIUU: C IPUCTABKON TUPEKT- uiu 0e3. OHU CIOpUIIA O TOM, KaKu-
MU JOJKHBI OBITh KaHAJbl TUCTPUOBIONIUIM M KOMMYHUKAIMK. Tenepb Bce yallle U vaiie
MbI yOeKJaeMcsl, UTO Heb3s BbIOMpATh TOIBKO OAMH IyTh. [ToTpeduTtenu TpeOyroT HO-
BBIX IIOJIXOJ/IOB, OHU PELIAIOT, KaK U KOrJa OHM IMoJy4aT MH()OPMALUIO U COBEPIIAT I10-
KYTIKY.

MynbTUKaHaIBHBI MapKETUHT BCE MPOUYHEE BHEAPSAETCS B MAPKETUHTOBYIO CTpaTe-
ruto npeanpusatuil. [lorpedurtenu ceituac cTosAT nepes HEObIBAIbIM BHIOOPOM TOBAapOB.
ACCOPTUMEHT MPOIYKLUHHU BBIPOC A0 HEOBIBAJIBIX PA3MEPOB, IPUMEPHO TAKKE U BBIPOC-
JI0 YKCIIO KaHAJIOB KOMMYHMKanuil. B mpexHue roapl mOTpeOUTENN UCIOIH30BAIA B
OCHOBHOM CpE€JIICTBAa MAcCC-MEAUSA: TEIEBUIACHHE, paano. Teneps KIMEHT BIPABE CaMO-
CTOSITEILHO BHIOMPATh KaHAJIBI U CPEACTBA KOMMYHUKAIUH:

- Macc-menus, JIupekT-MapKeTUHT (AUPEKT-MEWI, MPOTPaMMbl «IIPUBEAU APYray,
TEXHOJIOTUU «OT JABEPH JI0 JBEPU»);

- HudpoBsie KOMMYHUKalMK (MHTEPHET, SJIEKTPOHHAS MOYTA, MOJKACTUHT U BU-
JE€OKACTUHT, COLUAJIbHBIE CETH, BUPYCHBI MAPKETHHTI, OJIOrH, OECIPOBOAHBIE CPECTBA
- CMC u MMC, npopnakt mieicMeHT (Tie TOBaphl U yCIYTM UHTETPUPOBAHBI B TEJICBU-
3MOHHBIE MPOrPAMMBI, CHOPTUBHBIE WJIH MY3bIKaJIbHbIE COOBITHS) U T. II.

BbIBOP Bcex 3TUX KaHAJIOB MPOJAXU U 00pa3yeT MyJbTHKAHAJIbLHbIA MAPKETHHT,
MO3BOJISIIONIMNA KOMITAHUU YNPABJISATH B3aUMOOTHOIICHUSIMUA CO CBOMMH KJIMEHTaMHU, a
€ro UHTETpalus B 3aMMOCBA3aHHYIO CUCTEMY — B KPOCCKAHAJIbHBII MapKETHHT.

Hanpumep, pemas kakoi KOMIIBIOTEP KYIIMTh, CHaYaia KJIMEHT MOKET COBETOBATHCS

CO CBOMMH JIPy3bsIMH (KaHaJ COITMAJIbHBIX CETEH), 3aTeM MPOBECTH HEOOJIBIIIOE MCCIIe-
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noBanue B MutepHere (udpoBOil KaHal), B CBSI3U C MOCIECIHUM MOXKET 00paTuTh 0o-
Jee TiiyOOKOe BHMMaHWE Ha TOM WJIM MHOW pEKIIAMHBIM PONMK IO TEJIEBUICHUIO
(Macc-menus), HaOpaTh O€CIIaTHBIM KOHCYJIBTAIMOHHBIN TenedOoH MNpoUu3BOISILICH
KOMITaHUH, 3aT€M HAKOHEI] OCYIIECTBUTh MOKYIIKY B TPAAULIMOHHOM MarasuHe. nm xe
«IYTEIIECTBUE» MOTPEOUTENST MOXKET ObITh MHBIM. AHANU3UPYs MPOAYKT B KiIaccuye-
CKOM MarasuHe, IOKyIKa COBEPIIAETCS KJIMEHTOM IPU UCIOJIb30BaHUU ITU(POBOTO Ka-
Hana (uHTepHeT) : cross-canal nemapin « 3D Knowledge Marketing ».

[enamu MyJIbTUKAaHAIBHOTO MAPKETHHTA SIBJSIOTCSI:

- Co3pgaHne rpaMOTHOW CUCTEMbI B3aMMOOTHOIIEHUN C KIMEHTYPOM Ha JOJTO-
CpPOYHOW MEPCOHATU3UPOBAHHON OCHOBE;

- [IpuBneyeHre HOBOM KIIUEHTYPHI;

- OOGecrieueHne y3HaBa€MOCTH IPEANPUSITHUS B IIUPOKOU reorpaduueckoit 30He;

- CokpailieHue U3AEPKEK HAa CPEACTBA CBS3M Oarojapsi CHHEPreTUKE pa3iiny-

HBIX KaHaJI0B I[I/ICTpI/I6BIOI_[I/II/I 1/ uan KOMMYHHKAIIMH.

UToObl ynydllIUTh JAHHYIO CTPATETUIO, MPEANPUSATUS, UCIOIb3YIOIIUE MYJIbTHKA-
HaJbHBIA MAapKETHHT, UIIYT BCE HOBBIC U HOBbIE MOJX0/Abl. [[pyHUMAas B pacueT BbIllIe-
YIOMSIHYTYIO TEHJIeHIIMI0 B MapkeTuHre Customer Empowerment, Mbl mipejmnosiaraem
CYIIECTBOBAHHE THUIOTE3bI, COMIACHO KOTOPOM pa3iuyHble KOMIETEHIIUA KIUEHTA MO-
I'yT OKa3bIBAaTh BIUSIHUE HA BEIOMPAEMBIN UMY KaHa CBS3U C MIPEAIPUITHUSIM.

JlaHHyI0 TUIIOTE3y MBI PEIIWIA anpoOUpoBaTh HA mpumepe npeanpusitus Electricité
de France - EDF (QnexktpuuectBo ®paHiinm), BMECTE C TPYIIION MOJOABIX HCCIEeI0Ba-
teneid R&D. BriObop Ha JaHHYI0 KOMMAaHUIO BhINAN KaK €€ MpSMOl 3aMHTEPECOBAHHO-
CTBIO B 3TOM MpoOieMaTUKE, TaK U MPAKTHYECKUMHU padoTaMHu B OOJACTU MYJIbTHKa-

HaJIbHOT'O MAapKCTHUHTA.

Takum 06p330M, ciacaysda pas3JiIMdHbIM U3MCHCHHUSAMH, CKIIAAbIBAIOIIMKMMCA B OTHOIIC-
HUAX IIPOU3BOJUTCIIA CO CBOUM HOTpe6I/ITeHeM, MOXXHO CACJIAaTh BBIBOJ O TOM, YTO POJIb
HOTpe6HTeHH B COBPCMCHHOM MAPKCTHUHIC 3HAYHUTCIbHO HM3MCHUJIACH. HpI/I‘-IaCTHOCTB

IMPOU3BOAUTCIIA K HOTpe6I/ITeJ'IIO TCIICPb HC OCTAHABJIMBACTCs ITIOCJIC Hadajla HCIIOCPCO-
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cTBeHHOTro noTpebnenus. [lorpedurens Toxke CTAHOBUTCS MPOU3BOJIUTENEM, ISl KOTO-
poro notpeOeHre OTHBIHE SBJISIETCS HE MPOCTO aKTOM O0JafaHus TOBapa WU yCIyTH,
HO TaK)X€ aKTOM MPOU3BOJICTBA C YUETOM CBOETO OMbITa, POPMUPYIOIIETOCS U3 €r0 3Ha-
HUW ¥ Pa3JIMYHOrO poJa KOMIETCHIIUN.

Ceiiuac 3Ta TEHIEHUUWS HAJCICHUS KIMEHTOB NojaHoMounsmu wid Customer Em-
powerment IPOYHO BHEAPSAETCS B MAPKETUHIOBBIE CTPATETHHU KPYITHEHUIIUX MPEATPHUs-
Tl EBpOIEL.

[ToHsaTHs 3HAaHUM U KOMIIETEHIIUHU JIXKAT B LIEHTPE COBPEMEHHBIX MPOOIEMATUK, HE-
CMOTpS Ha ONPEAECICHHOE HECOTJIaCHE TPAKTOBKH ATUX TEPMHUHOB B PAa3JIMYHBIX HAyKax
U MIPAKTUYECKUE OTCYTCTBHUE OINPECICHUN MO OTHOIICHUIO K MOTPEOUTENI0 B 00J1acTH
MAapKETHUHTA.

B cBoro ouepenn, mpuoOperaromiasi Bce OOJBIIYIO MOMYISIPHOCTh B CUITy HAy4HO-
TEXHUYECKOTO MpOrpecca CTpaTerusi MyJbTUKAHAIBHOIO MapKETUHTa, TPeOyeT MOoCTo-
SHHOTO COBEPIICHCTBOBaHMS. MapKeTOJIOrM HMIIYT BCE HOBBIE M HOBBIE MOAXOMBI K
npeoOpa3oBaHUI0 JaHHOU cTparerur. OJHUM TaKUM THMIOTETUYECKUM MOAXOJOM CIy-
KUT UJIes] UHTETPUPOBATh KOMIIETCHIINHU KJIMEHTa C €ro BRIOOPOM KaHaJI0B KOMMYHHUKa-

[IUW W/WTU TUCTPUOBIONNH B KPOCCKAHAJBHBINA MAapPKETHHT.

B Teopernueckoit yacTu NAaHHOTO HCCIEIOBAaHMS OBUIA BBIJCICHBI U OIMPEEICHbI
pa3IMYHbIC TUIBI KOMIIETEHIIUNA, KOTOPBIMU 00JIaJJa€T WIIM HET COBPEMEHHBIN MOTpeOu-

TCJIb.

B mpakTtudeckoil yacTy M3yuYEHHbIC TUIBI KOMIETEHIUNA OBLIM HMHTETPUPOBAHBI B
CleHapuil cobeceoOBaHUSI C KIUEHTaMU BBIOpAHHOW [JIsi MCCJIEAOBaHUS KOMIIAHUU
(EDF R&D) ¢ 11en1b10 BBISIBICHUS 3aBUCUMOCTH MEXJy HUMHU U AJIEMEHTaMHU MYJIbTHKA-

HaJIbHOT'O MAapKCTHUHTA.

Kak u nmoboe uccienoBanue gaHHas paboTa MMEET CBOMMM OTpaHMYEHHUS KakK Ha
TEOPETUYECKOM TAK U HA MPAKTUYECKOM YPOBHE.

OrpaHn4eHUsAMU TEOPETUUECKOTO XapaKTepa SIBIISAIOTCS:
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- HenocratouHocTs sMnupuuecKod HHPOpPMAIMU OTHOCUTEIBHO 3HAHUN U
KOMIIETEHIIUN MOTPEOUTENSI B MAPKETHUHIE;
- OrcyTcTBHE BBISIBICHHONM TEOPETUYECKOW 3aBHCUMOCTH MEXIY MYJIbTHKA-

HaJIbHbIM MAapKCTHHI'OM WM KOMIICTCHIWAMM KIIMCHTA.

Ha npakTtuyeckoM ypoBHE BBIAEISIIOTCS CIEAYIOIINE OTPAaHUYEHUS:
- PaspabotanHblii ciieHapuil coOecel0BaHUsl HAXOUTCS €lIe B CTaJIuh PacCMOTpe-
HUs HaydyHbIMH coTpyaHukamu EDF R&D;
- IlpennoxeHHoe MCCleIOBaHWE HA HACTOAIIMNA MOMEHT HOCUT TMIIOTETUYECKUN
XapakTep;

- I[aHHOe HCCICAO0BAHUC 3aTparuBacT JIMIIb OJHO IIPCAIIPUATHC.

3akio4eHue
PaboTa mo maHHOMY HCCIIETOBAaHUIO 3aBepIlicHa Ha TIEpBOM dTare B 10 JeT 1 mpoJIOHTH-
poBana q0 2021 r. BeiBog cinenyer, uto MapkeTuHr, 3D Knowledge Marketing, 310 He
MPOCTO TPOIIECC, CBSI3aHHBIN CO CTUMYIMPOBAHUEM MPOAAK TOBAPOB U YCIYT MOCPEI-
CTBOM TOBEJCHYECKOTO CTUMYJIUPOBAHMUS CIIPOCA, ITO €IIe U aKTUBHOE CTUMYJIHPOBA-
HUE Pa3BUTHS KOJUICKTUBHOW KOMIIETCHIIMH TIPEANPUATHS U €TO KIMEHTOB, (popMuUpo-
BaHME TECHOTO B3aUMOJCHCTBUS MEXIYy HUMH, YTO HECOMHEHHO BBUIMBACTCS B yCTICIII-
HOe. ()YHKIIMOHUPOBAHUE MPEATNPUITHS U TOTATHHOE YIOBICTBOPECHUS TOTPEOHOCTEH 1
xemanuii morpedutens. [IpoBeneHo codbecenoBanne ¢ JOCTATOYHBIM YUCIT OM KIIMEHTOB
OnextpudectBa DpaHIUKW», MPOAHAIM3UPOBAHBI W CTPYKTYPUPOBAHBI TOTYyYCHHBIE
JaHHBIC, CBEJICHBI B AaHAIMYECKUIA OTYET, YeTKO C(hOPMYyIUPOBAHBI KATETOPUHU KIMEHTOB
B BBISIBJICHHYIO 3aBUCHMOCTb, a YK€ MPEIOKEHO K MPAKTUICCKOMY TPHUMEHEHUIO JTaH-
HOTO CIIeHapHs co0eceI0BaHuUs Ha IPYTUX MPEANPHUITHIX, CTOIKHYBIITHXCS C MTOJ00HOMN

npoOJIeMaTUKOM.
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